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LIFE INSURANCE CO. 


has some excellent 
territory open 


if Interested, Write 


JULIAN PRICE 
President 


300 MILLIONS 
INSURANCE:IN FORCE 





Greenshoro, North Carolina 


The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 


Especially attractive and favorable to the 
Insured. 


Ordinary Life Policies— 


All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 


Opportunities 


OFFICERS 


E. J. Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas, F. Nettleship, 2nd Vice-President E. C, Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 








In Indiana 


we have some exceedingly good terri- 
tory open for General Agents who de- 
sire to build for themselves a perma- 
nent and profitable business. 


Sales Books That Sell 


as well as charts outlining the follow- 
ing policies are some of the reasons 
for the success of our field men. 

1. Non-Medical 

2. Salary Savings 

3. Monthly Premiums 


4. Juvenile Policies 
5. Payor Insurance 


“Grow With Us” 


We also have some available territory open 
in Illinois, lowa, Missouri, Michigan, and Ohio 


6. Participating 
7. Non-Participating 
8. Sub-Standard 
9. Female Insurance 


10. Health - Accident 


Abraham Lincoln Life Insarance Company 
(formerly Mutual Life of Illinois) 








CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, 
and for yourself the assurance of a contented clientele. 
Look over and compare these terms: 


Any natural death.............ce00. $5,000 
Any accidental death. ...........0.- 10,000 
Certain accidental deaths........... 15,000 
Accident benefits. .......... $50 per WLEK 
(Non-cancellable) 


Also Disability Income, Waiver 
of Premiums, etc: 


ALL IN ONE POLICY 


Because your prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can 
Sell.” In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. If so, our 
Vice President, Eugene E. Reed, will tell you all about it, 
Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
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PERFECT PROTECTION 
commands enthusiastic 
approval everywhere 











Almost unknown in the experience of Perfect 
Protection Men are many objections commonly 
influencing the life underwriter’s failure. 


Perfect Protection actually appeals to the man 
who, if canvassed with life insurance alone, 
would say: 


I will talk about anything else but life in- 
surance. 


I am absolutely not interested in life insurance. 
I am single and don’t need life insurance. 


I don’t carry any life insurance and never will. 
I am not ready for life insurance now. 

It’s a good thing if I die, but what if I live? 
Almost incredible, yet, the actual experience 
of Perfect Protection Men the country over 
daily substantiates this impressive fact. 
Why use your energy, time and effort in daily 
breaking down established opinions and con- 


victions when Perfect Protection sweeps into 
the Open Mind? 


Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
A Challen ge! ten prospects who have previously refused to buy life insurance from him. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- 
ductions from the face of the life policy to offset 
indemnity so paid. 


Sickness—$50.00 every week, payable for one day 
or for fifty-two weeks if disabled by any sickness. 


Old Age—$5,000.00 cash to you at age 65, or 


Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 


Death by Accident—$15,000.00 cash or $10,000.00 
cash AND a monthly income to your family 
should death result from accident. 
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If you are further interested inthis service which accomplishes everything possible for life 
insurance to do, and in addition easily overcomes the cause of the greatest of all sales 
resistance—human selfishness—write today for our booklet: Selling Perfect Protection.”’ 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CXVIII, Number XXIV, June 16, 1927; $4.00 per annum. pe 
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BUREAU MEETS IN 
TORONTO 


Session in Canada Brings Out Big 
Attendance 
ADVERTISING AS HELP TO AGENTS 
Many Mediums Discussed by Agency Men 
at Gathering of Research Bureau— 
Radio Proves Useful 

Toronto, CAN., June 14.—Eighty life insur- 
ance officers are gathered in Toronto from all 
parts of the United States and Canada to dis- 
cuss the broad subject of “Conservation ot 
Business” at the Fifth Spring Conference of the 
Life Insurance Sales Research Bureau, which 
is in convention here. 

Getting down to business this morning after 
a day on the links of the Scarborough Golf 
Club, the first item of the program was intro- 
ductory remarks by Manager J. M. Holcombe, 
He outlined the function of the Bureau, point- 
ing out that research is by no means confined 
to the world of theory, but is in fact a very 
practical thing. ‘We have only one tradition 
in the Bureau,” he aid, “and that is, that any- 
thing we are doing we can do better than we 
are doing it.” 

That there is a wide variation in methods of 
accomplishing the same end in different com- 
panies was brought out by this morning’s dis- 
cussion of the question of agency supervision. 
The selection of new agents and the function of 
the agency supervisors in various companies 
was dwelt upon at some length. Several com- 
panies maintain men, either traveling or sta- 
tioned permanently with their general agents, 
whose sole function it is to train agents. These 
men are found to be profitable from the com- 
panies’ standpoint. 

At the afternoon session the use of different 
types of media for advertising life insurance 
came in for discussion. Stephen Ireland as- 
serted that the State Mutual Life obtains very 
good results through the use of direct mail ad- 
vertising. Other speakers stated that their 
companies have had little success with this me- 
dium on a large scale. 

The use of billboards was said to be a useful 
medium for certain companies. “We must not 
forget,” said C. E. Elvins of the Imperial Life, 
Toronto, “that the automobile and the radio have 
brought about a great change. Instead of read- 
ing his newspaper on the street car as he goes 
to work, the business man now drives to the 
office in his automobile. In the evening, instead 
of reading a magazine he tunes in on the radio.” 

That the radio has successfully been used by 
his company for several years was the testi- 


(Concluded on page 13) 


FIRE UNDERWRITERS 
INTERESTED 


Action of New York Superintendent 
Commented Upon 


STOCK RULING MAY BRING 
RETALIATION 


Suggestion That New York Law May Be 
Broadened to Include Non-State 
Companies Made 
Wide interest was evidenced among fire in- 
surance men by the publication in THe Sprc- 
TATOR for last week of a ruling by Superinten- 
dent of Insurance James A. Beha of New York, 
in which he announces his intention to publish 
the statements of fire insurance companies domi- 
ciled outside of New York with a footnote at- 
tached to show what the surplus of each com- 
pany would be if the figures were audited so as 
to conform with Section 16 of the New York 
insurance law, which prohibits New York com- 
panies from owning stocks of other insurance 
companies in excess of 50 per cent of their net 

surplus. 

Prominent fire insurance officials in New 
York and elsewhere have pointed out that this 
action on the part of the New York superin- 
tendent may bring about retaliation in other 
States at the same time not particularly harm- 
ing the companies involved. It has been sug- 
gested that in several States the supervisory of- 
ficials would have little choice in the matter 
but would have to take some retaliatory action. 

While the true purpose of Superintendent 
Beha’s ruling is not known it is thought that 
he may have in mind extending the New York 
law to include companies domiciled in other 
States. This would certainly bring about re- 
taliatory measures. For instance in New Jer- 
sey the requirements for investments of fire in- 
surance companies differ quite widely from 
those in New York, and if New York were to 
force such legislation on New Jersey compa- 
nies, the New Jersey commissioner would by 
law be required to retaliate on New York com- 
panies by requiring them to comply with the 
New Jersey law with respect to investments. It 
has been intimated that such action would em- 
barrass some New York companies quite as 
seriously as the New York action would em- 
barrass New Jersey concerns. 

The New York law as it now stands was 
strenuously opposed by fire insurance officials 
at the time of its passage and it is assumed that 
any change making it more stringent would be 
also opposed. The present effect of Mr. Beha’s 
ruling is not expected to be of any particular 
moment as all of the companies involved are of 
unquestioned financial strength by the standards 
of their own States as well as by any but a 


(Concluded on page 15) 
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HE SPECTATOR 


COMPENSATION ACT 


Longshoremen’s and Harbor Workers’ 
Measure Effective July 1 


REQUIREMENTS FOR COMPANIES 


Copies of Policy Forms Must Be Sub- 
mitted for Approval by Commission 
WasHIncTon, D. C., June 14.—Regulations 

under which insurance companies may write 

compensation policies provided for in the Long- 
shoremen’s and Harbor Workers’ Compensa- 
tion Act, passed by Congress last session and 
approved by the President March 4, have just 
been issued by the United States Employees’ 

Compensation Commission. 

Administration of the law, which goes into 
effect July 1 next, is placed in the commission 
by the terms of the act. 

The regulations require that any stock com- 
pany or mutual company or association propos- 
ing to write policies under section 32 of the act 
must apply to the commission for authorization 
to write such insurance. The application must 
be made by the principal officers of the ap- 
plicant, and must be accompanied by documents, 
as follows: 

Full and complete information regarding the 
history and experience of the applicant in the 
writing of compensation insurance, together 
with evidence that it has authority under its 
incorporation or form of organization to write 
such insurance. 

A sworn copy of the last annual report of 
the applicant to the insurance department or 
other authorities of the State in which it is 
incorporated, or to the insurance department of 
the State of New York, or the State in which 
its principal business is done. 

A certified copy from the proper State author- 
ities of the action taken upon such report or, 
if no action has been taken, evidence which 
the applicant believes will obviate the delay that 
may occur if the commission corresponds with 
the State authorities in an effort to determine 
its standing and responsibility. 

A full statement of the applicant’s financial 
condition. If a stock company, such informa- 
tion shall specifically show capital stock ahd 
surplus. 

A stock company furnishing evidence that it 
is authorized to write compensation insurance, 
which holds a certificate of authority from the 
Secretary of the Treasury as acceptable surety 
on Federal bonds, will not ordinarily be required 
to furnish the commission with copies of such 
financial reports as are on file in the Treasury 
Department. Acceptance of a company by the 
department will be given full consideration hy 
the commission in its action upon the first ap- 


(Concluded on page 25) 
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DOLPH DOMINIC FRENAY, O. P., 

Ph.D., of the Catholic University of 
America, conceiving a want in the literature 
of American sociology in respect of an ade- 
quate study of suicides in the United States, 
has written, and Richard G. Badger, of the 
Gorham Press, Boston, has published a book 
entitled “The Suicide Problem in the United 
States.” The volume is a remarkably complete 
history of the statistics of suicides in this 
country and contains as well several interesting 
chapters dealing with the sociological aspects 
of the suicide problem. The writer has appar- 
ently failed to avail himself of several sources 
of information which have come to our own 
attention, but he has nevertheless made a val- 
uable contribution to sociological and statistical 
literature which will be found of interest to 
life insurance men. The author goes rather 
deeply into controversial religious aspects in 


his final chapter. 
* * * 


NEVER had heard of the Life Insurance 

Golf Association until last week, when an 
officer of the Mutual Life Insurance Company 
of New York called me on the telephone to 
tell me that the team of his company won the 
cup. Investigation reveals that two years ago 
the Association was formed with four company 
members, the Mutual, Metropolitan Life, Equi- 
table Life Assurance Society, and the New 
York Life. Each company sends a team of 
ten men to a tournament held once each year. 
The teams play during the morning for a cup, 
which is held for one year by the winning team. 
The New York Life and the Equitable Life 
teams have both held it once, the Mutual win- 
ning the third tournament, which was held a 
week ago to-day. The Metropolitan men do 
not seem to have figured as yet. The tourna- 
ment this year was held at the Sleepy Hollow 
Golf Club. 


* * * 


RITING in the Managers’ Magazine for 
W July, Charles J. Rockwell, noted life in- 
surance instructor and speaker, says: “Train- 
ing on the job has four essential elements: 
demonstration by the coach of how an interview 
should be conducted; attempts by the learner 
to conduct an interview unassisted; correction 
of error by review while every detail of the 
experience is still fresh in his memory; and 
repetitions of the three processes with sufficient 
frequency to establish habit and confidence.” 


* * * 


NSURANCE companies worried about their 

taxation problems should take a look at this 
one from Vienna: In 1685 a yearly tax of 
twelve sheares of corn, three eggs and a ram 
was imposed on Kaarl Winkler and his descend- 
ants are still paying it. An appeal from the 
ancient order has been rejected in the courts. 


AST week I told you to watch for an im- 

portant announcement in this column. Well, 
the announcement is important, at least to Mr. 
and Mrs. Leslie F. Tillinghast, he, you know, 
being agency assistant of the Great American 
Indemnity Company, New York. Another 
daughter was born to the couple recently, and 
“Les” exercised his ingenuity to broadcast news 
of the event. Here’s the unique result of his 
cogitations, (This column is arbitrarily limited 
to one extensive birth notice per year): 


Reprinted from 


Che Baby Chronicle 


(WHATEVER THAT 1s) 
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No, ? 





Another County 
Heard From 


Male Outvoted 4 to 1 


EDWINIA HOSKINS 
arriving early Sunday Morning 
upsets all calculations. 
Father Hoped for a Boy 
to Balance Budget. 














(Special to this Paper) 


Bushwick Hospital, Brooklyn, N. Y. 
Sunday, May 29, (Very Early) 
And another Tillinghast bit the 
crust! It was with the arrival of 
Edwinia Hoskins (neé Tillinghast) 
daughter of Mr. and Mrs. Leslie 
F. Tillinghast, granddaughter of 
“Nona,” and “lil baby sisser” of 
Mary Garnett (also neé Tilling- 
hast). Thus were 7 pounds 6 
ounces added to the opposition of 
the “old man” who sits very much 
alone in the family circle. 

















Mother is doing very well, and 
the “doc” says in spite of every- 
thing the old man must live. 
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| se diva De CASSERES, author, whose 

opinions are invariably with the minority 
(no doubt he considers it the intelligent minor- 
ity), wrote a letter to the New York World 
in which he dared to utter a mild protest against 
the Lindbergh hullabaloo, Mr. De Casseres 
thinks Col. Lindbergh a nice young chap but 
accredits the unusual demonstrations in his 
honor to mob hysteria. I am not disposed to 
go all the way with Mr. Casseres but one para- 
graph in his letter, in reference to certain un- 
sung heroes, is particularly apt for quotation 
here. 

“Take a New York fireman,” he writes, 
“Every time the gong rings he has a rendezvous 
with death on some disputed fire-escape. I 
think he is a bigger man than Lindbergh or 
Mussolini—but bah! he’s only a fireman!” 

* * * 


DNA FRANCES MOODY, that charming 

young lady who bewitches the telephone 
over at the New York Insurance Department 
has “done an’ gone an’ done it.” The date on 
which the members of the insurance press will 
drape their hearts in black is Saturday, June 
25, and the object of our envy is a certain young 
Brooklynite, George A. Yoerger by name. 
Fortunately, Miss Moody is not going to 
deprive the regular visitors at the department 
of seeing her radiant smile and sparkling eyes 
but will return to 165 Broadway after her 
honeymoon. (DeoGratias!) One of the most 
fascinating elements of Miss Moodys’ beauty 
is a complexion that would discourage the best 
salesman of the world’s finest rouge, and as 
for a musical voice, she must have been the in- 
spiration for that famous slogan “The voice 
with a smile wins.” While I am not an M.D, 
I would suggest that agents, brokers or home 
office officials (even those out-of-town) who 
are troubled with sore or tired eyes, had best 
visit the twenty-ninth floor of the Beneson 
building in New York city. In this case, the 
end justifies the means. 

* * * 


N article in the magazine Successful Farm- 
ing, by Victor Stanley, an adjuster, on the 
farm fire insurance policy, is very interesting 
to read and should be of fine educational value 
for farmers. Mr. Stanley cites a number of 
adjustment cases where the farmer began to 
learn about contracts and proper coverage after 
he had suffered a loss on which there was no 
recovery because of an inadequate policy. 
* * * 
OHN W. LONGNECKER, advertising 
manager of the Hartford Fire Insurance 
Company, is disporting himself in Bermuda, 
where he avers he went for a swim. In con- 
sideration of the fact that he lives on the water, 
anyhow, one can be pardoned for believing that 
he may have other motives. At any rate we 
hope the sharks keep away from Bermuda dur- 
ing his bathing hours. 
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THE COMBINED DEATH AND Ex- 
PENSE RATE 
HE chief sources of outgo of life 
insurance companies are death pay- 
ments and expenses. As such, statistics 
relating to these items are of interest to 
the life insurance world, and in the final 
analysis are of supreme importance to the 
policyholders of life insurance companies 
generally, as indicating the possibilities of 
future dividends on their policy contracts. 
With a constantly increasing death and 
expense rate, and with premiums on the 
same scale, or lower, it would be an 
axiomatic assumption that the companies 
could not continue to pay the same divi- 
dends on their policies that they have been 
maintaining for the past few years. It is 
therefore very gratifying to note that the 
combined rate for 78 of the older leading 
life insurance companies, varies but little 
from the rate attained during the past five 
years by the same companies. In 1926 
the rate was 1.63 per cent; in 1925, it was 
1.58 per cent; in 1924 and 1923, it was 
1.62 per cent, and in 1922, 1.63 per cent. 
The table shown on another page of 
this issue, gives the combined death 
and expense ratio on each one hundred 
dollars of mean insurance in force for 78 
companies for the twenty years ending 
with 1926, year by year, by five year peri- 
ods, and also for the entire term. Figures 
from which the tabulation was derived 
were compiled mainly from the annual re- 
ports of the various companies to the sev- 
eral insurance departments, taking the 
ceath losses incurred, and the expenses of 
management plus taxes as a basis. 


LSEWHERE in this issue of THE 

SPECTATOR appears a brief article 
with a Chicago date line from which it 
appears that the gesture of the IIlinois 
Insurance Department in respect to gain- 
ing proper supervision over Lloyds or- 
organizations is doomed to failure. As in 
several other instances, the Department 
acted a little late, consequently its bill 
wil likely die in a last-minute rush. 
Therefore Illinois policyholders will con- 
tinue to have no protection from the IlIli- 
nois department in respect to organiza- 
tions of Lloyds writing other than fire in- 
surance, as most of them do. The pub- 
lished statement of the Director of Trade 
and Commerce, following the failure of 
the Marquette National Fire Insurance 
Company, that he would immediately take 
steps to clear up the situation in Illinois, 
seems to have also been a gesture. After 
several weeks of quietness the condition 
of the Marquette is still much of a mys- 
tery. Several other institutions of doubt- 
ful stability continue to do business un- 
disturbed. In previous articles on this 
page, THE Spectator has pointed out 
that the Illinois insurance department has 
not in the past been protecting the Illinois 
public from unscrupulous insurance pro- 
moters or from companies which for one 
reason or another have failed or are on 
the verge of failure. Neither are the rep- 
utations of the strong and honest Illinois 
insurance concerns upheld as they deserve 
to be. Only people well versed in the de- 
tails of insurance can today be sure which 
Illinois insurance institutions are worthy 
of patronage and which are not. This 
phase of the situation is obviously unfair 
to the many companies domiciled there 
which are contributing heavily to the sup- 
port of the State of Illinois and its De- 
partment of Trade and Commerce. 





MOST gratifying decline in the fire 

waste was made in May last, as com- 
pared with the loss in the same month in 
1926 and.in 1925—in fact, the amount 
of loss last May in the United States and 
Canada, $20,713,000, as computed by the 
Journal of Commerce, is lower than in 
any month since October, 1926. The total 
loss for the first five months of the cur- 
rent year, $151,436,800, is about $49,- 
000,000 less than in the first five months 
of 1926—an average reduction of nearly 
$10,000,000 per month. While it is im- 
possible to ascribe any particular reason 





= 
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for the lessened number or amount of fire 
losses, it is reasonable to assume that the 
educational activities of such bodies as the 
National Board of Fire Underwriters and 
the National Fire Protection Association 
have been effective in securing greater co- 
operation and carefulness on the part of 
property owners. 





MODERN TENDENCIES CRITICIZED 
Letter to The Spectator Refers to Groups 
of Fire Companies 


[To the Editor of THe Spectator] 


That the tendency toward absorption of 
smaller fire insurance companies by the large 
fire underwriting organizations is one which, in 
the final analysis is not conducive to the best 
interests of the fire insurance business is the 
opinion expressed by two of the leading State 
insurance officials, who were in attendance at 
one of the late meetings of the National Con- 
vention of Insurance Commissioners. It was 
felt by them that the effect of consolidating and 
so reducing the control of fire insurance to a 
restricted few would foster a public opinion 
which will ultimately have an adverse effect on 
the business by inducing unfavorable legisla- 
tion. It is true that present conditions make it 
a difficult task for small companies to success- 
fully compete with the giants of the business, 
because in the former facilities for the large 
coverages necessary at the present time are 
lacking. It would seem also that the require- 
ments for the organization of fire insurance 
companies should be so amended as to require 
newly organized companies to have a large in- 
itial capital and surplus and so place them upon 
a basis sufficient to enable them to accept larger 
risks, thereby fitting them to favorably com- 
pete with companies already in existence, and 
by this ability to be desirable additions to any 
agency. It is not a satisfactory condition in 
any business to have its operations so conducted 
that monopolistic tendencies might be at- 
tributed to it. 

LEGISLATOR. 





CELEBRATES SEVENTY-SECOND 
BIRTHDAY 
John B. Stone, Home Office General Agent 
of Berkshire Life, Has Long Record 


John B. Stone, home office general agent of 
the Berkshire Life Insurance Company, »f 
Pittsfield, Mass., celebrated his seventy-second 
birthday on last Friday with a banquet at 
his home, at which many of the prominent gen- 
eral agents of the company were present, as 
well as its officers and directors. 

Mr. Stone has served the Berkshire Life for 
fifty-three years, all his business life. After 
a few years in the home office he joined with 
George Hamer in the general agency of Hamer 
& Stone. The agency soon became the com- 
pany’s leading producer and for a time sold 
such a volume that their quota was limited. 
Mr. Stone took over the agency in his own 
name, following the death of Mr. Hamer, and 
has continued it since. During his 43 years as 
general agent he has issued $36,000,000 of 
new life insurance, has handled $8,500,000 of 
cash premiums, and has paid death and endow- 
ment claims of over $4,000,000. 
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R. H. KEFFER COMING TO NEW YORK 
Scranton Man to Be One of A&tna Life’s 
General Agents Here 
Roscoe H. Keffer, of Scranton, Penna., one 
of the Actna Life Insurance Company’s fore- 
most field representatives and the only general 
agent representing all departments of the A<tna 
organization, has been selected to handle a new 
agency in New York city which Vice-President 
Kendrick A. Luther announced to-day would 
be opened in the Transportation building at 225 

Broadway. 


Mr. Keffer has been general agent for the 
ZEtna Life and Affiliated Companies at Scran- 
ton since 1911. At that time he was employed 
by D. E. Pursell, now the company’s general 
agent for Southern and Central Pennsylvania. 
Mr. Pursell was agent for the accident and 
liability department, and his headquarters were 
at Maucchunk, Carbon county. He opened an 
office in Scranton and sent Mr. Keffer to man- 
age it. In 1913, Mr. Keffer was himself ap- 
pointed general agent, and in 1916 the scope 
of his field was widened when he also was 
made general agent for the life department. 


Vice-President Luther, who selected Mr. 
Keffer for the new office in downtown New 
York, described him to-day as a man of domi- 
nant personality, an indefatigable worker and 
a clever salesman. 

“He is exactly the right man for this im- 
portant new office,” Mr. Luther said. “His re- 
markable success in building up the agency at 
Scranton is an indication of his capabilities.” 

The plans which the company recently an- 
nounced of diversifying the New York city 
business and abandoning the idea of one gen- 
eral agency for such a thickly populated terri- 
tory are rapidly taking shape. 

The appointment of Mr. Keffer means that 
in addition to the general agency at 100 Wil- 
liam street, to be continued under the direc- 
tion of Gerald A. Eubank, the company will 
have an agency in the Pennsylvania building at 
33rd street and Seventh avenue under the direc- 
tion of James R. Brown; one in the Bowery 
Savings Bank building on 42nd street, of which 
Haroid C. Hubbell will be in charge, and then 
the one on lower Broadway under Mr. Keffer’s 
direction. In addition to these, there will be 
a premium accounts division at 100 William 
street where all renewals will be handled. 


North American Life Announcement 

The North American Life, of Toronto, has 
announced several changes in the personnel of 
its board of directors. C. W. I. Woodland, 
who has for eleven years been a director, was 
elected to the vice-presidency. He has a wide 
experience of insurance matters gained through 
his connection with the Employers Liability 
Assurance Corporation of London, England, 
for which he is general manager in Canada and 
Newfoundland. 


T. Albert Brown, the newly appointed direct- 
or, is president of the firm of Brown Brothers, 
Ltd., wholesale stationers. This firm was estab- 
lished some seventy years ago and has always 
maintained a high standing in business circles. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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.«e NYLIC . CLUBS... 


THIRTY YEARS AGO the New York Life founded its 
D. S. O., the $200,000 CLUB, as an incentive to Distin- 
guished Service. It also provides every candidate with a 
definite, minimum, self-imposed task and yard-stick. 


Term insurance does not count. Semi-annual 
and Quarterly business is credited $500 and $250, 
per $1000, only as each premium instalment is paid. 


Every year since its foundation this Club has played an important part in 
the growth of hundreds of earnest agents. 


lis greatest service has been to inspire average agents to 
reach, and remain on, a plane of success. 


Last year 930 Nylic agents qualified for the $200,000 
CLUB with a total paid production of over 312 Millions 
and 236 of these agents paid for $400,000 or more. 


The CLUB has grown so large that the TOP CLUB, requiring a mini- 
mum of $400,000, has recently been established. 


To those capable of still bigger things the TOP CLUB offers another 
incentive of LEADERSHIP with special honor-rewards of the Presidency, 
5 Vice-Presidencies-At-Large and 12 Departmental Vice-Presidencies for 
those who head the great list. 


Annual Educational Conferences for Club members furnish inspiration as 
well as practical sales-and-service information. 


1 Club membership helps the 


agent’s mental attitude and his 
professional equipment, while 
the larger production helps 
his pocket-book. 





Is it any wonder that, meas- 

ured by usual standards, 

Nylic agents are industrious, 

persistent, satisfied and 
happy? 


NEW YORK LIFE INSURANCE CO. 


New Home Office Building now being 
islcnagtacticnie — erected on the site of the famous 


DARWIN P. KINGSLEY, P. resident old Madison Square Garden 
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PENN MUTUAL ELECTS 


Robert Dechert Made Vice-Presi- 
dent and Counsel 








WILL ORGANIZE LEGAL DEPARTMENT 





New Officer of Philadelphia Company 
Comes of Distinguished Line of 
Lawyers 
Robert Dechert has just been elected vice- 
president and counsel of the Penn Mutual Life 
Insurance Company. He is one of the younger 
members of the Philadelphia Bar, having fol- 
lowed in the footsteps of his grandfather, Henry 
M. Dechert, Esq., and his father, Colonel 
Henry T. Dechert, both distinguished lawyers. 
Robert Dechert was graduated with honors 
at the University of Pennsylvania and later on 
won the prize in the law school of the univer- 
sity for high standing for the entire course, 
and is a Phi Beta Kappa man. He served 
through the World War with the Seventh U. S. 
Infantry in the Regular Army, taking part in 
the Chateau-Thierry, St. Mihiel and other 
engagements. He attained the rank of captain 
and was awarded the Distinguished Service 

Cross. 

In addition to his general practice he has 
been serving as a member of the faculty of the 
Law School of the University of Pennsylvania 
and has been prominent in numerous philan- 
thropic and civic activities. 

Although in the early thirties Mr. Dechert 
has already distinguished himself in scholar- 
ship, in military life and in the legal profession. 
He enters the service of the Penn Mutual with 
bright prospects for a future of great useful- 
ness and with the best wishes of the numerous 
friends whom he has already gathered around 
him. 

His election becomes effective September 1, 
1927, and he will proceed to organize the com- 
pany’s legal department so as to assemble all 
its functions in the home office, bringing into 
the department such additional members as are 
necessary to attain this object. The manage- 
ment of the company is confident that this step 
will make for increased efficiency in handling 
the many legal problems which necessarily arise 
in the conduct of the company’s affairs. 

George Wharton Pepper, Esq., who has been 
the company’s general counsel since 1901, will 
continue to serve in that capacity. 


Acacia Mutual’s Big Month 

The Acacia Mutual Life Association, of 
Washington, D. C., celebrated March as build- 
er’s month in honor of President William Mont- 
gomery, president of the Association, who com- 
pleted a third of a century in the service of the 
Acacia that month. A total production of 
over $10,000,000 of new business was reported. 
The average per agent was over $32,000. 





Missouri State Agents Meet 

St. Louis, Mo., June 10.—The officers of the 
1927 One Hundred Thousand Dollar Club of 
the Missouri State Life Insurance Company 
announced at the annual convention held at 
Hotel Chase, St. Louis, Mo., on June 6 and 
7 are: 

Joseph Weinsaft, 
fice, president; T. F. Treadway, 
Vaiden agency, first vice-president, 
Edward Norton, Southern Missouri 
second vice-president. 

Hillsman Taylor, vice-president of the com- 
pany, in reviewing the progress of the company 
during the past club year, announced that the 
insurance in force had jumped from $591,000,- 
000 to more than $700,000,000, while in the 
group insurance department there is to-day in 
force $154,000,000, compared with $80,000,000 a 
year ago. 

Another important announcement made by 
President M. E. Singleton was that the com- 
pany has just closed a contract for salary sav- 
ing insurance on the 30,000 eligible employees 
of the Southwestern Bell Telephone Company. 

At the convention the agents were introduced 
to the new Sterling Accident Form P. M. which 
is designed to bring the maximum of accident 
insurance protection to the average man and 
women for the minimum premium consistent 
with good business practice. , 


Kansas City branch of- 
Lorick & 
and “J. 
agency, 


Life Insurance Legislation in Illinois 

Cuicaco, Itt., June 15.—The Illinois State 
senate has shown unusual interest in the life 
underwriting profession by its passage of a 
bill aimed to prevent home office executives and 
officers of life companies from accepting com- 
missions on business, but local insurance men 
do not seem to be interested. A bill by Senator 
Meents which is said to have been inspired by 
the Metropolitan-General Motors group insur- 
ance contract, which was written direct by 
home office officials provides that “no officer, 
director or trustee” 
pany who is paid a salary of more than $200 
a month shall receive any other compensation. 

The bill has been sent to the house but there 
it must compete with the notorious Chicago 
traction bills for favor of the solons and the 
chances for its final passage are slight. 


State Mutual Meeting 
The agents of the State Mutual Life Insur- 
ance Company, of Worcester, Mass., will meet 
this year at Hot Springs, Va., June 28-30. A 
number of noted speakers will be on the pro- 
gram. 


Mutual Life Outing 
Employees of the Mutual Life Insurance 
Company of New York held their annual out- 
ing at Roton Point, Conn., on Saturday of last 
week. Over 1500 were present at the festivities. 
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of a life insurance com-_ 


UNION LABOR LIFE 
OPENING 


Formal Event to Be Held June 15 in 
Washington 








“SUCCESS ASSURED,” SAYS PRESI- 


DENT 





Labor Organization Will Have Several 
Hundred Thousand Dollars of Life 
Insurance in Force at Opening 

Matthew Woll, president of the Union Labor 
Life Insurance Company, who is also vice-presi- 
dent of the American Federation of Labor, has 
just announced that the Union Labor Life In- 
surance Company will hold its formal opening 
Wednesday afternoon, June 15, at three o’clock, 
at its offices at 1701 Connecticut avenue, Wash- 
ington, D. C. 

This will mark the official launching of or- 
ganized labor into the field of life insurance. 
The Union Labor Life Insurance Company oc- 
cupies an entire floor in a modern office build- 
ing in one of the most desirable sections of the 
capital city. Invitations have been sent to 
President Green and the executive council of 
the American Federation of Labor, the presi- 
dents of every national and international union, 
officers of Washington locals, and to President 
Coolidge, his Cabinet, the Supreme Court, 
Executive Department officials, trade bodies, 
educators, the press, and the insurance world, 
to witness the formal launching of the organ- 
ized labor of North America into the insur- 
ance field. President Woll said: 

We are pleased to announce that the Union 
Labor Life Insurance Company is strictly a 
trade union organization; that its shareholders 
consist exclusively of national and international 
labor unions, local unions, city central bodies, 
State federations of labor and individual trade 
unionists, and, most particularly, the American 
Federation of Labor itself. The fact that the 
American Federation of Labor is also a share- 
holder makes it clear beyond peradventure of a 
doubt that the American Federation of Labor 
has not only been the sponsor of the Union 
Labor Life Insurance Company but is also an 
integral part of the company. Thus, the Union 
Labor Life Insurance Company is inherently 
and constitutionally an integral part of the 
whole American trade union movement. 

From its very inception the company has re- 
ceived words of commendation on every hand 
including warmly congratulatory letters from 
Cabinet officers, members of the Supreme 
Court, State Insurance Commissioners, great 
insurance company presidents, and trade bodies. 

The work of completing its policies is practi- 
cally accomplished, and the company has been 
admitted at the present moment to twelve States, 
and has about completed the formal arrange- 
ments for admission to practically every other 
State in the Union, and also the Provinces of 
Canada. This achievement alone is most un- 
usual, and marks an accomplishment never here- 
tofore known in the progress of life insurance 
companies. As fast as these admissions are 

procured, sales organizations ate perfected, and 
before long the whole labor movement of North 
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“How We Help Our Men 


HE MISSOURI STATE LIFE 

is constantly seeking new ways 
to help its men in the field. We 
recognize that the success of our 
business is dependent upon the 
success of the men who sell. 


In addition to practical helps 
through our Educational, Sales 
Research and Publicity Departments 
we are constantly giving our men 
new policies, new types of insurance, 
new selling ideas. Training is essential; 
sales facts and literature are 
neccessary, and publicity is a valuable 
asset—but the man who, in addition 
to all of these, has a real ‘policy to 
sell, a real idea to present, is the man 
who finds both pleasure and profit 
in his job. 

















me are just afew 

of the new policies 
we have given our men 
in the last six months: 


Child’s Policies— 
20-Year Payment 
20-Year Endowment 


Deferred Endowment— 
Educational Policy 


Home Purchaser’s Policy 


Modified Life— 
Plans Nos. 1 and 2 


Sterling Accident Policy 
Pays $1,000—$100 month- 
ly. Sells for $10.00. 


and with these we offer all the 
regular standard forms—more 
than fifty different types. 


Perhaps you would like to 
know something more about 
one or more of these policies— 
about our plan for helping our 
men? 


We'll be glad to hear from 
you—your request will be treat- 
ed in confidence and you entail 
no obligation in writing. 


















RE recA 








Missouri State Life Insurance Company 


M. E, SINGLETON, 


President 


HOME OFFICE, ST. LOUIS 


A Great Company Daily Growing Greater 











Missouri STATE LiFE INSURANCE CoMPANY, 
Saint Louis, Missouri 


Please tell me about your Agency plan and send me information about the policies checked. 


(] Child's Policies—20-Year Payment 
20-Year Endowment 
["] Deferred Endowment—Educational Policy 
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HEALTH 


(-]) Home Purchaser's Policy 


[| Modified Life—Plans 1 and 2 


_] Sterling Accident Policy 
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America will be organized thoroughly for the 
production of insurance business. While as yet 
business has not been solicited, requests for in- 
surance policies are constantly pouring in, and 
the indications are that by the date of the open- 
ing several hundred thousand dollars of insur- 
ance will be in effect. The success of the com- 
pany is assured beyond question and is bound 
to exceed the fondest hopes of its founders. 


Lincoln National Policyholders’ Month 

The month of June is old policyholders’ ser- 
vice month with the Lincoln National Life In- 
surance Company, Fort Wayne, Ind. 

During June the Lincoln Life agent will call 
on his old policyholders for the purpose of 
ascertaining on what points he can increase the 
effectiveness of the policyholders’ insurance and 
giving any good-will service possible. 

Under a special ruling of the company, pol- 
icyholders who have been granted standard in- 
surance with the Lincoln National Life since 
January 1, 1926, may be written during June 
without a new medical examination. 

Prizes are offered to agents for the largest 
number of calls during the month and for the 
largest volume of business written on old pol- 
icyholders and the largest number of applica- 
tions written on individuals whose names were 
furnished by old policyholders. 

The campaign will help the policyholder to a 
better understanding and appreciation of the 
life insurance he now has in the Lincoln Na- 
tional Life. New needs for additional insur- 
ance will be uncovered and as a result the agent 
who has served best will profit most. 


Death of Floyd Pulliam 

Floyd Pulliam, of Taylor & Pulliam, district 
managers at Amarillo, Tex., for the Prairie 
Life Insurance Company of Omaha, Neb., who 
was one of our big producers, died on Wednes- 
day, June 1, and was buried on Saturday, June 
4 at Colorado Springs, his old home. 

Mr. Pulliam had been in failing health for 
some little time, but it was not considered that 
he was in any immediate danger. He wrote his 
last application on May 31. His death came 
as a shock and his many friends will regret his 
early passing, as he was only 44 years of age. 
He is survived by his wife and son, Floyd 
Junior, who live at Colorado Springs. 





MopeL oF THE NEw Home Orrice BuILDING OF THE PROVIDENT 
Mutwua. Lire INsuRANCE COMPANY 


CORNERSTONE LAYING 


Provident Mutual’s New Building 
Under Way 








ASA S. WING’S ADDRESS 





New Edifice in West Philadelphia Will 
Be Fifth Home Office of Company 


One of the interesting new home office build- 
ings of life insurance companies will be the 
new edifice being constructed by the Provident 
Mutual Life Insurance Company, of Philadel- 
phia. This company is putting up a handsome 
new structure in West Philadelphia on a site 
consisting of twenty acres of ground which 
will be handsomely parked and made available 
for the use of employees for sports and athletic 
events. 

The building follows the Renaissance style 
of architecture in the main. It is set well back 
from the street. It is of Indiana Limestone, 
in the shape of an “E,” the front facade meas- 
uring 340 feet from end to end and 60 feet in 
depth, with three wings extending 90 feet back 
from the main part of the building. The north 
and south wings are 60 feet in depth, while the 
central wing is 50 feet. 

The building contains 4,200,000 cubic feet 
with a gross area on each floor of about 38,000 
square feet. This will provide for the plac- 
ing of closely related departments on the same 
level, or at least not more than one flight of 
stairs from each other. 

There is but one row of columns in the 
front of the building and one in each wing, 
thus allowing plenty of open space for clerical 
work with a minimum of interference in a struc- 
tural way. 

It is expected that the building will take care 
of the company’s needs for ten to twelve years. 

President Asa S. Wing, at the recent cor- 
nerstone laying ceremonies, pointed out that this 
will be the fifth home office which the com- 
pany has occupied since its organization in 
1865. He described the inspiration for the 
building as follows: 

One beautiful afternoon in September, 1923, 


the office forces of this company and the Prov- 
ident Trust Company joined in an outing on 











SCENE AT THE CornesTONE LayInG or THE New Home Office OF 
THE ProvipENT Mutua. Present Asa S. WinG Carries A TROWEL 


vacant land just outside our city limits. Games 
were played together and supper was eaten on 
the lawn. 

From that afternoon’s experience and from 
the knowledge that financial institutions and 
business houses. generally were becoming con- 
scious of the advantage gained by sanitary hous- 
ing of their employees and by providing for 
them opportunities for outdoor recreation, there 
gradually developed in the minds of the officers 
and directors of this company the desirability 
of a home office with adjacent land sufficient 
for outdoor sports, etc. 

The result is spread out before you to-day in 
this beautiful tract of more than twenty acres 
of land, right in the midst of the built-up por- 
tion of our great city, upon which this fifth 
home office building is now being erected. 

The architects of the building are Cram & 


Ferguson, of Boston. They are also the archi- 
tects for the Cathedral of St. John the Divine, 
in New York, and consulting architects for 
Princeton University, Wellesley and Bryn 
Mawr colleges, as well as a number of other 
institutions in various parts of the country. 


National Life of Chicago Has Big Month 

Cuicaco, Itt., June 15.—As a result of the 
recent amalgamation of the Michigan Mutual 
of Detroit with the National Life of the U. S. 
A. of Chicago, which occurred just a month 
ago, the Chicago company experienced a 100 
per cent increase in business, as compared with 
the four weeks immediately prior to the con- 
solidation, according to Robert D. Lay, presi- 
dent. 

Following the announcement of the purchase 
of the Michigan company by Albert M. John- 
son, chairman of the board of the National; 
Mr. Lay took personal charge of the amalgama- 
tion, and although this meant rearranging the 
duties and territories of 2000 men as well as 
doubling the office space of the company in 
Chicago, it was done so smoothly that during 
the four weeks the sales increase was made. 
Mr. Lay is highly optimistic and is confident 
that his early prediction that the enlarged com- 
pany would have $1,000,000 a month to invest 
is likely to be low. 


Cc. N. Armstrong Dead 
Charles N. Armstrong, president of the Arm- 
strong-Roth-Cady Company, of Buffalo, died 
last week. 
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Tom Wise knows — builds bridges 


and conquers wildernesses 


TOM WISE learned early in his career 
that it is not sufficient for an insur- 
ance agent alone to have vision. Wise 
had it; otherwise he would be in a differ- 
ent line of business today. But, for 
him to foresee the vast future of insur- 
ance, and his Company not to; for him to 
advocate progressive methods of service 
and growth, and his Company to react 
without interest—put a brake on his 
enterprise and retarded the spark of his 
ambition. 


So in measuring the ideal company con- 
nection, Tom Wise puts vision first. 
Everything accomplished exists in some- 
one’s mind before it lives in reality. All 
growth begins with a seedling of thought, 





planted in the fertile soil of vision. Wise 
reasons that if a common goal motivates 
the efforts of his Company and himself, 
and if sympathetic understanding guides 
their quest, that he must, moving with 
his Company, inevitably come into real- 
ization of his hopes. 


To find vision Tom Wise looks past the 
exterior signs of acompany. He searches 
its purposes—learns its true aims. Char- 
acter, rather than resources, is the thing 
to study. For resources indicate only 
present size, while character is an indi- 
cator of future size. 


Tom Wise knows that above all things 
the ideal company offers future—assured 
and successful. 


INTER-SOUTHERN LIFE INSURANCE Co. 


CAREY G. ARNETT, President 


Home Offices, Louisville, Ky. 


Capital, Surplus and Reserve for the Protection of Policyholders - - $13,563,462.03 
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INSURANCE COMPANIES FROM 1907 TO 1926, INCLUSIVE 
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COMPANIES. 
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1909 


2.01 


2.28 
1.95 


2.38 


1.97 
2.67 
1.95 
2 63 
1.53 
2.57 
2.44 
2.92 
1.97 
1.72 


1.95 
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2.31 
2.25 
1.95 


29 
1.88 
2.20 
2.75 
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2.40 
1.49 
1.92 


3.02 
1.85 
1.77 


2.75 
2.04 
2.34 
1.91 


1930 


2.03 
2.00 
2.23 
1.27 
1.49 
1.82 
2.17 


2.23 
2.80 


1.94 


2.23 


1911 | 1912 | 1913 | 1914 


2.11 
1.82 
1.55 
1.24 
1.43 
1.75 
2.52 
2.07 
1.75 
1.74 


1.98 
2.17 
2.08 
1.36 
1.64 
2.32 
2.41 
2.47 
1.82 
1.78 


I £ 


I.1I2 
1.57 


2.47 2.30 


1.53 


2.27 
1.52 
2.50 
2.15 


2.10 
1.33 


2.58 
2.37 


1.87 
2.32 
1.972 
2.27 
2.04 
1.57 


2.28 


2.82 
279 
1.79 

















| 2.29 


1.80 
2.04 


1.80 
2.18 | 2.11 
1.51 
2.21 


2.59 


1.86 








1.84 


2.19 
1.91 
1.64 
2.03 


2.31 
2.17 
2.43 














1915 














1916 


2.19 


1.61 





1917 


2.02 
1.59 


1.16 


1.45 
1.80 


1.87 
1.59 
1.55 


I 92 
1.43 


2.14 
1.43 
2.27 
2.02 
1.95 
1.76 
2.37 


1.76 
1.82 
I 68 
2.31 
1.95 
1.42 
1.82 
3-21 
2.27 
1.94 


2.13 
1.38 
1.37 
1.44 
2.35 


1.64 
222 
2.02 
1.88 


2.19 


2.20 





1918 





1919 


1.84 
1.97 
2 05 
I 37 


1.88 


2.33 
2.36 


2.44 


2.06 
1.53 
2.46 
2.19 
1-74 
2.42 
2.19 
2.10 
2.40 
2.36 


2.04 





1920 


2.16 
2.23 


1.82 


3-05 
1.60 
1.79 
2.03 
2.97 
1.97 


2.19 





1921 


1.05 


2.12 


1.58 
1.58 
1.79 
1.80 
1.84 
1.45 
1.58 
1.47 


1.61 


1.83 
1.31 
1.60 
2.01 
2.76 
1.53 
1.36 
1.77 





1922 


1.74 
1.63 
1.55 
I.O1 
1.65 
1.61 


Igt 


1.64 





1923 


1.81 


1.53 
1.74 
1.10 
1.87 
1.47 
2.27 
1.79 
1.27 
1.53 


1.88 


1.62 





1924 


1935 


1.78 
1.50 


1.85 








1926 


I 73 
1.75 
1.68 
1.15 


1.86 
203 
2.19 
1.53 
1.48 


1.62 


AVERAGES. 








1907 
to 
1911 


1.84 





1912 
to 
1916 


2.00 
1.87 
1.83 
1.14 
1.53 
1.71 
2.31 
2.12 
1.79 
1.67 


2.18 
1.62 
2.72 
2.13 
1.44 
2.17 
2.19 
1.96 
2.11 
2.24 


1.89 
2.02 
1.57 


1.93 
1.61 


1.85 


135 


2.03 
1.63 
2.93 


1.57 
1.32 
2.30 
2.11 
2.13 
2.03 
1.98 
2.34 
1.58 


I.9t 
1.77 


1.86 


2.12 


2.92 





1917 
to 
1921 


1.74 
1.84 


1.97 


1.92 


2.12 





1922 
to 
1926 


1.78 
1.71 
I 66 
1.18 
1.85 
1.70 


2.75 


2.01 


1.72 
1.81 
1.80 
2.27 
1.65 
1.63 
1.92 
1.57 


1.56 


2.07 
1.44 
1.65 
1.97 
2.78 
1.72 
1.56 
1.73 





1907 
to 
1926 


1.87 
173 


1.73 
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T. C. DENNY HEADS CENTRAL LIFE 
Compromise Between Factions—O. C. Mil- 
ler Retained in Advisory Capacity 

Des Mornes, Iowa, June 13—T. C. Denny 
was given the presidency of the Central Life 
Assurance Society in a compromise between the 
groups which have been contesting for several 
months in the courts for control of the Society. 

The settlement came as a surprise after a 
legal battle which has been waged since mid- 
winter by factions supporting Mr. Denny and 
H. M. Havner and those backing O. C. Miller 
and Fred P. Carr. 

Under the terms of the compromise Mr. Mil- 
ler will retire from his position as president, 
but will be connected with the Society in an ad- 
visory capacity. Mr. Carr will be retained in 
his present position as vice-president and gen- 
eral counsel. Mr. Denny will become president 
in Mr. Miller’s place and Mr. Havner will be 
retained as a consulting attorney. 

The board of directors will be reorganized to 
include Messrs. Denny, Carr, Miller, E. H. 
Mulock, George N. Ayres, Martin I. Olsen, D. 
W. Smouse of Des Moines, A. C. Larson otf 
Madison, Wis., and J. F. Branton of Minne- 
apolis. 

The litigation began when Messrs. Denny 
and Havner claimed to have been elected presi- 
dent and general counsel at a meeting at which 
they sought to increase the number of directors. 
District Judge Lester L. Thompson decided 
that Messrs. Miller and Carr were still in con- 
trol of the company and the opposition group 
appealed to the Supreme Court from the de- 
cision. 

The case was pending there when the com- 
promise was announced. 


Schilling System for Calculating 
Commissions 

The Schilling System for Calculating Com- 
missions, invented and copyrighted by William 
Schilling, is a series of tables, bound in loose- 
leaf form, which enables the possessor to ascer- 
tain the commission on a given insurance pre- 
mium at the respective rates per cent whether 
the commission contains cents alone or in com- 
bination with dollars. A remarkably compre- 
hensive and accessible arrangement of the fig- 
ures shown makes it possible to determine at 
a glance the commission or percentage on any 
sum from one cent to $99,999.99 without the 
calculation required by the usual methods. 

Not only will this book of tables permit the 
determination of commission on insurance pre- 
miums, but it may be used to compute annual 
interest, cash discounts or any other percentage 
calculation. Given percentages may be ascer- 
tained on amounts containing three digits, or 
decimal extensions thereof, and upon cents or 
upon any combination of dollars and cents as 
readily as upon dollars alone, this not being 
possible with other methods than the Schilling 
except through involved computations. 

All pages of the Schilling System for Cal- 
culating Commissions are of extra heavy paper, 
thumb indexed for percentages and amounts 
and the binding is of heavy leatheroid. The 
book may be obtained from The Spectator Com- 
pany at $15 per copy. 


. Charles J. Rockwell in Chicago 

Cuicaco, Ini., June 15.—The third session of 
the Rockwell School of Insurance to be held in 
Chicago got under way Monday morning with 
an enrollment of forty students. The session 
has been sponsored by the Chicago Association 
of Life Underwriters and it is the hope of that 
organization to make it an annual summer fea- 
ture in Chicago, with a view to having life in- 
surance salesmen from all parts of the Central 
West come here for special training. If this 
plan is a success it is the hope that the school 
will justify a permanent school of life insur- 
ance for the city. 

The Rockwell school is in charge of Charles 
J. Rockwell, Ph. D., who formerly was head of 
the life insurance school of Carnegie Tech. C. 
HB. Axelson, former president of the Life Un- 
derwriters Association, and Clinton F. Criswell, 
its managing director, were speakers at the 
opening exercises. 


Missouri State Has Big Month in May 

St. Louts, Mo., June 10.—The Missouri State 
Life Insurance Company in May wrote $17,- 
815,329, a gain of 92 per cent over the same 
month in 1926. 

S. Carlisle Martin has been promoted to 
assistant manager of the Indianapolis, Ind., 
branch office of the Missouri State Life Insur- 
ance Company. A little less than five months 
ago Mr. Martin who had been special in St. 
Louis was appointed to a similar post in In- 
dianapolis. His rise with the Missouri State 
has been rapid. He joined the company on 
August 10, 1925, an an agency special in St. 
Louis. Prior to that he had been with the 
Connecticut Mutual Life and later with the 
Equitable Life of Iowa, rating as a $200,000 
producer with the latter company. 


Phoenix Mutual in Big Deal With South- 
ern New England Telephone Company 
The Southern New England Telephone Com- 

pany, owners of the world’s oldest commer- 

cial telephone exchange, and serving the entire 

State of Connecticut, announces in a statement 

just issued by H. C. Knight, vice-president and 

general manager, a rounding-out of the com- 
pany’s thrift activities through the establish- 
ment of an employee’s life insurance plan, on 

a payroll-deduction basis, in co-operation with 

the Phoenix Mutual Life Insurance Company 

of Hartford. 

Approximately 5000 employees are eligible 
for insurance under the plan, which became 
effective June 1. Any employee may apply for 
any form of whole life, or endowment insur- 
ance, which includes ordinary life, 20-payment 
life, 20-year endowment, retirement income at 
age 65, etc. 


Bureau Meets in Toronto 
(Concluded from page 3) 
mony of O. B. Jackman of the Bankers Life of 
Iowa. Others told of less favorable experi- 


ences with this as a medium for advertising. 
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HEADS STATE MUTUAL 
Chandler Bullock Becomes President—B. 
H. Wright Is Chairman 

Chandler Bullock, formerly vice-president and 
general counsel of the State Mutual Life In- 
surance Company of Worcester, Mass., was 
elected president at a meeting of the board of 
directors this week. Burton H. Wright, who 
has been president for the past seventeen years, 
was made chairman of the board and also of 
the finance committee. Mr. Wright has been 
with the State Mutual for forty-three years. 


Mutual Trust Breaks Records 

Cuicaco, Itt., June 15.—A total of $3,527,- 
590 of new business during May was reported 
by the Mutual Trust Life of Chicago as a re- 
sult of its unique “treasure hunt” campaign 
conducted among its field force. This produc- 
tion has been exceeded only once before in the 
history of the company in March of this year, 
when a campaign honoring President Edwin A. 
Olson was held. The May production is $750,- 
000 higher than the average monthly produc- 
tion of 1926. 

The company broke all its one-day records 
on May 26, which was observed as anniversary 
day, when $733,400 of new business was re- 
ported. For the unique campaign the com- 
pany used a colored chart which depicted a 
ship leaving the “Bay of Good Plans” in search 
cf the hidden treasure, and then passing sev- 
eral other allegorical locations and finally end- 
ing at “Treasure Cove” in the “Harbor of Suc- 
cess.” 


Farm Loan Agents Visit State University 

Mapison, Wis., June 11.—Paying a novel 
compliment to the Agricultural Department of 
the State University all the farm loan agents 
of the Northwestern Mutual Life Insurance 
Company of Milwaukee, representing all the 
States in which that company does a farm loan 
business, made a pilgrimage to Madison to avail 
themselves of the expert advice of representa- 
tives of the Agricultural Department, the better 
to understand their duties and responsibilities 
in the important business of loaning money on 
farm properties. 


Richmond Life Underwriters Elect 

RicHMonp»D, Va., June 13.—Ralph P. Harrison 
was re-elected president of the Richmond: As- 
sociation of Life Underwriters, which met Fri- 
day at the Chamber of Commerce. Vice-Presi- 
dents T. Garnett Tabb and James K. Dunlop 
were re-elected also. Horace M. Sharp was 
elected secretary of the association to succeed 
William Thornton and C. P. Moffett was 
elected treasurer. The association has com- 
pleted one of its most successful years, offi- 
cers’ reports showed. 


Actuarial Society to Hold Fall Meeting in 
Springfield 
The Actuarial Society of America has ac- 
cepted the invitation of the Massachusetts Mu- 
tual Life to hold its fall meeting in Springfield, 
Mass. The dates fixed for the meeting are 
October 20 and 21. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department 
H.* A. CLARK, Manager 
844 Rush Street Newark, N. J. 
CHICAGO, ILL. 


HOME OFFICES: 
Philadelphia, Pa. 
Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. 


Pacific Department 
W. W. & E. G. POTTER, Managers 
60 Sansome Street 
SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 























THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD ;SPIELBERG, Vice-Pres. and Gen. Mer. 


Court Square Building 
2 Lafayette St. New York City 











Security Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 


Bonds and Stocks (Market Value)............. $7,465, = 00 
WPALCIRIGNE wicicinic a ers cased oe seo dts Sees ekes 30,000 .00 
Accrued Interest on Investments.............. 101,665 .74 
Cash in Baek and Otis aoe oiss vce cc cscsveviec 1,199,252 .06 
Premiums in Course of Collection.............. "399,390 .22 

Deposit with Workmen’s Compensation Board, 
PEGVINCE OF MEAD. 6.6.5. 66 ces Beas oe'et v.60 % 2,444.91 
$9,198,417 .93 

LIABILITIES 

Net Special Reserve for all Liabilities.......... $5,894,895 .79 
MRE IA URUIR og iio sd 5c pk aincds onnie' ess 518.853 6 611,616 .08 
Reserve for Taxes and Expenses............... 39,554 .69 
Unabsorbed Premium Refund declared (Not paid) 42,351 .37 
RCE ND END 5 ko 6 0sisuic oc ab.nclo eee skate 2,610,000 .00 


$9,198,417 .93 
Unabsorbed Premiums Returned to Policyholders 
SIDED MIUOE a0, 3) s/o 0:6 4:5 wainsiare <6 eolaee elle $8,000,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE 


OUR FACILITIES 
Trea ty or Facultative and or Excess for Automobiles, General and 
levator 
Workmen’s Compensation 
Fidelity and Surety and Robbery 
Burglary, Theft and Lareeny 
‘ersonal “Accident and Health 
Water Damage 
yee d Damage including Liability 
Self-Insurers Catastrophe 
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FIRE INSURANCE 





CONNECTICUT MEETING 


State Agents Gather at New 
Britain 








RESOLUTIONS ON LOCAL BOARDS 





Guy E. Beardsley a Speaker—Discussion 
Over Travelers Fire Commissions 

Commissions, rating organizations and the 
status of the Eastern Underwriters Association 
came up for consideration at the annual meet- 
ing of the Connecticut Association of Insur- 
ance Agents held at the Shuttle Meadow Coun- 
try Club, New Britain, Conn., last week. The 
gathering was presided over by Lewis H. 
Arnold of Willimantic, president of the Asso- 
ciation, and the delegates were greeted by Wil- 
liam Dunn, president of the New Britain 
Board. A great deal of discussion developed 
over the allegation that the Travelers Fire In- 
surance Company paid higher commissions tv 
brokers and branch office representatives than 
it did to agents. The agents actively resented 
the situation which has developed from this so- 
called discrimination, and freely discussed what 
they called a special concession on the part of 
the Eastern Underwriters Association to the 
Travelers Fire. 

J. Podoloff, of New Haven, following a 
consideration of local boards, offered resolu- 
tions for organizing and strengthening such 
groups, which were later referred to the execu- 
tive committee and to the committee of nine 
for conference with the Eastern Underwriters 
Association. James L. Case of Norwich, past- 
president of the National Association, had been 
in New York city during the week to arrange 
a conference with Sumner Rhoades, manager of 
the Eastern Underwriters Association, along 
this line. 

One of the principal speakers at the meeting 
was Vice-President Guy E. Beardsley, of the 
Etna Insurance Company, who made a plea 
for agency support of the Eastern Underwriters 
Association, saying that if that organization 
had not been successful, business competition 
and scramble for commissions would have 
reached a dangerous point. He discussed the 
control of rating bodies and the commission 
situation which has developed in several centers. 
The Eastern Underwriters Association could 
only attain its maximum of efficiency, he said, 
if agents and company men co-operated for the 
general good. Mrs. C. W. Rice of New Haven 
rendered the report of the association’s secre- 
tary showing a successful year and a present 
membership of 291. 

Colonel Howard P. Dunham, Connecticut In- 
surance Commissioner, was a speaker, as well 
as T. D. Faulkner, former president of the 
Connecticut Association. A. A. Klinko, of Na- 
tional Association headquarters, addressed the 
gathering with respect to the attitude of agents 





to their business and the aims of the American 
Agency Bulletin. A resolution of regret on the 
death of the late C. I. Hitchcock, president of 
the Insurance Field, was offered by James L. 
Case and a copy was sent to Mrs. Hitchock. 
The meeting was closed with an address by 
Rev. W. H. Alderson of New Britain. 


THOMAS BARBER AGAIN HEADS 
NORTH CAROLINA AGENTS 
Meeting at Durham Characterized by Im- 
portant Addresses 
DurHaM, N. C., June 9—The North Caro- 
lina Association of Insurance Agents closed a 
two-day session here this morning with the 
selection of Greensboro for the place of next 
annual meeting and the re-election of Thomas 

Barber, of Winston-Salem as president. 

Sam Ruffin, of Raleigh, who has served the 
organization as secretary for four years, was 
elected vice-president, and W. S. Markham, of 
Durham, was elected secretary and treasurer. 

President Barber, in his annual report, de- 
clared the association is making progress. One 
thing he mentioned has been accomplished by the 
association in a legislative way, was the defeat, 
in the last legislature of a measure that would 
have compelled every owner of an automobile 
to take out liability insurance. 

Secretary Ruffin reported that the associa- 
tion had lost some in membership but had 
gained in effectiveness by getting rid of dead 
timber. 

Addresses were made at the opening session 
by Stacey W. Wade, Insurance Commissioner 
of North Carolina, Edward C. Lunt, of New 
York, and Sherwood Brockwell, of the North 
Carolina Insurance Department. 


Mr. Lunt spoke on “The Scope of Surety- 
ship.” He explained the manner of operation 
of bonding companies and declared a surety 
company lends credit and responsibility to some- 
body who is responsible. Commissioner Wade 
pointed out the need of an examining board to 
determine the fitness of men to engage in the 
insurance business and he urged the association 
to seek the establishment of such a board when 
the legislature next meets. He termed the meas- 
ure which proposed the compulsory purchase of 
liability insurance by automobile owners as 
dangerous, and declared he was opposed to the 
State entering the insurance business at any 
time. 

An address by Clifford A. Payne, of Jack- 
sonville, Fla., member of the executive com- 
mittee of the national association, featured the 
afternoon session. 

A largely attended banquet was held in the 
evening, followed by a dance. Mr. Brockwell 
was the speaker at the banquet. He urged the 
members of the association to spread abroad 
the doctrine of fire prevention. 


15 


S.-E. U. A. IN SESSION 





Executive Committee Makes Few 
Recommendations 





MEETING IS QUIET 





Organization Functioning Smoothly—Tor- 
nado and Sprinkler Groups Meet 
[By a Stapp CorrRESPONDENT] 

BrriARCLIFF Lopce, New York, June 14.—The 
annual meeting of the South-Eastern Under- 
writers Association will be held here tomorrow. 
Meetings of the executive committee of the As- 
sociation and the Southern Tornado Insurance 
Association and the sprinklered risk committee 
occupied most of today. The regular meeting 
tomorrow offers little of vital interest to the 
business and the high spots will be the election 
of officers and the reading of the address of 
retiring President George C. Long, vice-presi- 
dent of the Phoenix Insurance Company of 
Hartford. It is believed that W. Ross McCain 
of Hartford, will be elected president. The 
Association continues to control practically 100 
per cent of the stock fire insurance business in 
the South. Its policies are apparently well set- 
tled and the organization is functioning with 
such smoothness that the meeting this year, while 

(Concluded on page 17 








Fire Underwriters Interested 
(Concluded from page 3) 
purely technical mode of reckoning surplus. 

Under date of May 26, Mr. Beha issued the 
ruling concerning the auditing of annual state- 
ments of non-New York companies and the 
printing of the same in the annual New York 
report. Superintendent Beha suggests “that the 
summary of the annual statements to be first 
printed without being audited and to be so 
marked; that the changes due to auditing on 
the New York law basis be then printed and 
that the footnote carry the information that the 
auditing had been done and credit given on the 
New York law basis. 

“In giving credit to insurance stocks, credit 
would be given on the book value. Also credit 
would be only given in the surplus, i. e., not 
more than 50 per cent of the surplus and not 
more than an amount equal to the assets, other 
than insurance stocks in the surplus. Naturally, 
no credit would be given to insurance stocks 
when part of the capital. 

“As to insurance stock credit in surplus. If 
total surplus was $11,000,000, of which only 
$3,000,000 was invested in admitted assets other 
than insurance, stocks, a credit of only $3,000,- 
000 could be given to the insurance stock and 
the surplus credit under our law would be a 
total of $6,000,000. Also if the total surplus of 
$11,000,000 were invested in insurance stocks, 
under our laws the company would receive no 
credit for surplus at all.” 
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ST. LOUIS AGENTS REORGANIZE 
Underwriters Association Voting on 
Change Next Week 


St. Lours, Mo., June 13.—On Wednesday, 
June 22, at a special meeting of the entire mem- 
bership the Fire Underwriters Association of 
St. Louis, Mo., will vote on a number of amend- 
ments to the organization’s Constitution and 
By-laws which, if adopted, will practically re- 
organize the body. 

The proposed changes have already been 
unanimously approved by the association’s ex- 
ecutive committee and the members of the com- 
mittee have recommended the organization as 
a whole vote in favor of the amendments. 

The principal purpose of the amendments is 
to make the organization more democratic and 
to remove some of the objections to its methods 
of operation raised by many of the smaller 
agents of the city, especially those in the out- 
lying sections. 

One big fundamental change is to extend the 
full voting privilege to all Class No. 1 agents, 
so that when the changes are adopted there 
will be about ninety No. 1 votes instead of but 
thirty-eight at the present time. 

Another very important departure is that in 
the future there will always be four Class No. 
2 agents on the executive committee, and the 
Class No. 2 agents of the city will select their 
own members of this important committee. 

If this amendment is adopted the executive 
committee will be composed of the four execu- 
tive officers of the organization, four Class No. 
1 and four Class No. 2 agents. 

In the plan for reorganization it is also pro- 
posed that all of the existing certificates of 
membership shall be redeemed on the basis of 
original price paid, but in no event shall a mem- 
ber receive less than $50 for his certificate. 
Some will receive $100. 

All of the present members of the body will 
have the privilege of obtaining new membership 
certificates for a payment of but $25 but all fu- 
ture members will be compelled to pay not less 
than $100. 


Illinois Pond Elects 


Cuicaco, Itz., June 13.—The election of the 
Illinois Blue Goose Pond took place Monday; 
with but one change the entire slate was ad- 
vanced one position. 

R. W. Tapper, Rhode Island Group, was 
elected Most Loyal Gander; I. C. Faber, Fire 
Association, supervisor of the Flock; W. B. 
Rearden, Camden Fire, custodian of the Gos- 
lings; Lea Leward, Western Adjustment, guar- 
dian of the Pond; and A. J. Meyer of the Au- 
tomobile, keeper of the Golden Goose Egg. 
For the fifteenth time, P. J. V. McKian was 
re-elected Wielder of the Goose Quill. J. E. 
Guy withdrew as keeper of the Golden Goose 
Egg and his place on the slate was taken by 
Mr. Leward. 

C. J. Lingenfelder, retired Most Loyal Gander, 
and A. J. Meyer were elected delegates to the 
Grand Nest meeting and W. J. Sonnem and R. 
F. Woltersdorff as alternates. Fifty dollars 
additional was voted to the Flood Relief Fund, 
making a total of $250 given so far. 


FRED S. JAMES SERIOUSLY ILL 
Head of Brokerage House May Yet Survive 

Cuicaco, Int., June 14.—Frederick Sinclair 
James, founder and president of Fred S. James 
& Co., is seriously ill at Highland Park Hospi- 
tal, and members of his family are in close at- 
tendance. Mr. James, who has been ill for over 
two years, suffered a sinking spell on Monday, 
but rallied on Tuesday, and physicians declared 
that there is yet hope for his recovery. He is 
seventy-eight years old. 

Mr. James is the sole surviving signer of the 
(Western) Union agreement. He was presi- 
dent of the Union for two years, beginning in 
September, 1910. Fred S. James & Co. is the 
largest brokerage house in Chicago, and main- 
tains headquarters in New York and San Fran- 
cisco. Mr. James also heads the United States 
managers for the General and Urbaine of 
Paris, and the Eagle, star and British Domin- 
ions of London. 

He has spent much of the past two years in 
California. 


Illinois Field Men at Odds 

Cuicaco, Inx., June 15.—The relations be- 
tween the Union and Bureau field men in IIli- 
nois have been strained by the decision of the 
Illinois State Board, the Union organization, 
not to accept the invitation of the Illinois Field 
Club, the Bureau association, to meet with that 
organization at Delavan Lake, Wis., June 28 
to 30. A. A. Knopp of the New York Under- 
writers, president of the Illinois State Board 
outlined the organization’s position in a letter 
to A. H. Knight, of the National Liberty, chair- 
man of the entertainment com: 'ttee of the IIli- 
nois Field Club. 

As a result of the incident the Illinois Field 
Club has decided to hold its annual meeting at 
Nippersink Lodge, Genoa City, Wis., June 29 
and 30. 

A breach in the Illinois Fire Prevention As- 
sociation and in the Blue Goose has been hinted 
as a result of the affair, and it is reported that 
Bureau field men refused to attend an inspec- 
tion of Danville, Ill., recently. There were 44 
Union field men and only eight Bureau men in 
attendance. 


S. E. U. A. in Session 
(Concluded from page 15) 


well attended, is yet largely of a routine nature. 

The meeting of the Southern Tornado Insur- 
ance Association developed the fact that the 
companies are suffering terrific losses, particu- 
larly in the coast districts, where, over a pe- 
riod of years, the ratio of losses has been sev- 
eral hundred per cent. The recent rate advances 
give some hope of relief but the situation is 
none too encouraging at best. 

The officers of the Association were all re- 
elected. They are: president, A. R. Phillips, 
Great American; vice-president, Dowdell 
Brown, Commercial Union; secretary, H. G. 
Foard, Home. The executive committee con- 
sists of the officers and the following members: 
A. R. Thomassan, North British; O. F. Grover, 
Continental; Wallace Kelly, Yorkshire; W. 
Ross McCain, A®tna; J. D. Lester, Globe and 
Rutgers. 
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QUALIFICATION BILL OUT 
California Governor Fails to Sign Measure 
Sponsored by Agents 
San Francisco, Cauir., June 10.—The quali- 
fication bill sponsored by the California Asso- 
ciation of Insurance Agents which passed both 
the Senate and the Assembly, has died by the 
pocket veto route. The bill practically revolu- 
tionized the agency idea and while no opposi- 
tion appeared during the sessions of the legis- 
lature, as the time for receiving the signa- 
ture of the governor drew to a close strenuous 
opposition appeared. Agents working for the 
bill said later that last minute opposition seemed 
to come from legal departments of the head of- 
fices of companies, particularly the casualty or- 
ganizations. Organized agents say they will 
start a campaign immediately for the purpose 

of obtaining the desired reforms in 1929. 
Company executives in and about San Fran- 
cisco intimate some interest in assisting the 
agents to bring about a solution to the condi- 
tions complained of and very likely there will 
be held in the State a series of conferences be- 
tween company and agents’ representatives. 
Some of the agents are advocating action which 
will be drastic in some particulars if the fire in- 
surance companies do not desist in the promiscu- 
ous appointment of agencies about the State. 


Arkansas Insurors’ Meet 

LittLte Rock, Ark., June 10.—Commendation 
of Governor Martineau for his recommenda- 
tions to the Arkansas Legislature on matters 
pertaining to insurance legislation and a reso- 
lution commending “his wise selection of the 
guiding hand now directing the affairs of the 
State insurance department,” in the selection 
of J. S. Maloney, as State Commissioner of 
Insurance, have been received at the State cap- 
itol from the annual meeting of the Arkansas 
Insurors which recently gathered at Hot 
Springs. 

Coinmissioner Maloney addressing the meet- 
ing made a plea for co-operation and referred 
to the fact that the State insurance department 
and the Arkansas Insurors Association possess 
much in common and that there should be close 
harmony. He urged the establishment of a 
legislative committee to discuss affairs with the 
1928 legislature. 


Assekuranz-Jahrbuch Issues Forty-Sixth 
Edition 

The forty-sixth edition of the Assekuranz- 
Jahrbuch has just recently been published in 
Germany. It is compiled by Dr. A. Ehrenz- 
weig and, printed in the German language, is a 
standard insurance work for that country. The 
1927 issue contains 668 pages and thoroughly 
describes and discusses all forms of insurance 
transacted in Europe, the United States, Can- 
ada, South America, South Africa, Australia 
and practically all over the known world. In- 
surance practices of the various countries are 
detailed and statistics regarding the several lines 
of coverage are presented. The facts regard- 
ing each country are treated by leading insur- 
ance authorities and the book as a whole is a 
valuable contribution to the German and to the 
international literature on insurance. It may be 
obtained through The Spectator Company. 
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FIRE PREVENTION YEAR ’ROUND 
PROBLEM 
Richard E. Vernor Speaks Before Iowa 
Association 

Des Mornes, Ia., June 13.—“Most big Amer- 
ican businesses have passed the ‘public-be- 
damned’ stage, and the insurance business is 
no exception,” R. E. Vernor of Chicago, man- 
ager of the Fire Prevention Department of 
the Western Actuarial Bureau, declared in an 
address delivered here recently before the 
annual meeting of the Iowa State Fire Preven- 
tion Association. 

“The recent tornado disaster at Poplar Bluffs, 
with its damage of $3,000,000, loss of 105 human 
lives, and destruction of 16 complete business 
blocks, was just a drop in the bucket, as com- 
pared with the far-reaching program of the 
National Fire Prevention movement,” Mr. 
Vernor stated. 

“Our job of preventing fires is bigger than 
that of the Flood Control Commission which 
recently met at Chicago to take steps against 
the recurrence of such a disaster as the Missis- 
sippi River flood with its billion dollar economic 
loss. Our task is not an emergency measure, 
but an all-year-around responsibility.” 

Mr. Vernor also pointed out that years ago 
it was the insurance companies who first organ- 
ized local fire departments for public fire pro- 
tection. He added that radio has been used to 
great advantage in interesting farmers in fire 
prevention on the farm and predicted more ex- 
tensive use of this practice. 

J. A. Tracy of the Iowa State Bureau of 
Investigation declared that “inspection” was the 
best means of cutting down fire losses. He 
stated that 136 Iowa towns have passed chimney 
ordinances in the interest of curtailing those 
fires which are caused by chimney, electric 
wires, and shingle roofs—the three major causes 
of urban fires. 

W. H. Harrison of Des Moines, president of 
the Iowa Fire Prevention Association, presided 
over the meeting. Geo. A. Holbrook was elected 


president for the ensuing year, and Ralph G. 
Vincent was elected vice-president, and James 
H. Bunten, secretary-treasurer. All of the 
new officers are Des Moines residents. 

C. W. Borrett, secretary of the Iowa Asso- 
ciation, in his annual report stated that during 
1927, 11,412 school children and 2187 adults 
had been addressed by representatives of the 
speakers’ bureau. He added that in the four 
towns in which investigations and inspections 
had been conducted—Newton, Keokuk, Belmont, 
and Council Bluffs—1288 mercantile and public 
properties had been inspected; 1161 found to 
contain defects, and 5676 recommendations 
made. Of the number of recommendations 
made, he said that about 78 per cent had been 
complied with by the property owners. 

All of the officers of the Iowa Fire Under- 
writers Association which met here this morn- 
ing in annual meeting, were re-elected as fol- 
lows: A. M. Upham, president; C. D. Wads- 
worth, vice-president; C. W. Borrett, secre- 
tary-treasurer; all of Des Moines. A. J. Davs, 
Frank Phillips and A. H. Alexander were 
elected to the executive committee to succeed 
retiring members J. H. Bunten, G. A. Holbrook, 
and W. A. Harvey. 

Approximiately sixty-five men attended the 
Iowa State Fire Prevention banquet meeting 
held later. Permanent constitution and by- 
laws were adopted for the organization. 


Great States Insurance Company 
The Great States Insurance Company, of 
Dallas, Tex., has organized with $200,000 cap- 
ital stock, all of which has been paid in. The 
company proposes to transact all classes of 
business except life and expects to begin busi- 
ness in Texas on or about July 1, 1927. Gross 
R. Scruggs is president of the company and 
the general agency of Gross R. Scruggs & 
Co., will be managers. Other officers named 
are: R.S. Graham, vice-president; J. S. Yan- 

tis, secretary; S. B. Scruggs, treasurer. 


TRAVELERS FIRE PROMOTIONS 
P. G. W. Anderson, W. E. Boyd, Jr., and 
Walter O. Roberts Advanced 

Announcement is made by the Travelers Fire 
Insurance Company, of Hartford, of the pro- 
motion of P. G. W. Anderson of the home of- 
fice as an assistant to Manager Frank W. 
Young of the Eastern department. Mr. Ander- 
son came to the Travelers Fire early in its or- 
ganization and has been engaged in the super- 
vision of its training school as well as super- 
visor of the agency field service, engaged in 
sales conferences with Travelers’ producers 
throughout the country. 

As of July 1, W. E. Boyd, Jr., manager at 
Buffalo, will be advanced to the home office 
to succeed Mr. Anderson as supervisor of 
agency field service. Mr. Boyd has had many 
years’ experience in production activities and 
educational work. For many years his hobby 
has been the direction of night classes in fire 
insurance in the Buffalo Y. M. C. A. 

As successor to Mr. Boyd, Walter O. Rob- 
erts has been appointed manager at Buffalo. 
Mr. Roberts is a field man of long and success- 
ful experience and is thoroughly familiar with 
Western New York conditions, having super- 
vised that field for one of the largest Ameri- 
can companies for a number of years. Manager 
Roberts will assume his new duties on July 1. 


Hungary Solves Unearned Premium 
Problem 

WasuHIncrTon, D. C., June 11—Contracts of 
insurance, other than life, are made binding 
upon insured as well as insurer in Hungary, 
under the terms of a law recently enacted, ac- 
cording to a report of the Department of Com- 
merce. 

The law permits an insurance company to sue 
for unpaid premiums, instead of the contract 
terminating automatically upon non-payment of 
premium, as formerly. In life insurance the 
contract may be terminated at the end of the 
year upon 30 days’ notice by the insured. 
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Walter Hough Joins Garrison Fire Detect- 
ing System 

Walter Rawlings Hough, president of the 
Board of Fire Commissioners of Baltimore, and 
chairman of the Fire Commissioners’ section 
of the National Fire Protection Association, has 
been elected a vice-president of the Garrison 
Fire Detecting System, Inc., of New York. Mr. 
Hough for more than ten years has been closely 
identified with the development of national fire 
prevention work. He was one of the origin- 
ators of the movement leading to the forma- 
tion of the National Fire Waste Conference of 
the Chamber of Commerce of the United States. 
Mr. Hough is an editor of the Fire Prevention 
Year Book, a national authority on fire waste 
control. 

The election of Mr. Hough to the vice-presi- 
dency of the corporation is one step in a sales 
expansion program which the Garrison Fire 
Detecting System, Inc., is inaugurating. 


Adjustment Changes in Wisconsin 
Cuicaco, Itz., June 15.—Several changes in 
its Wisconsin organization have been announced 
by the Western Adjustment and Inspection 
Company. George C. Benier, manager of the 


Madison branch, is, transferred to Milwaukee 
to become staff adjuster under W. H. Casper. 
A. L. Heiam of the Wausau branch succeeds 
Mr. Benier at Madison, while F. A. Zilley suc- 
ceeds Mr. Heiam at the Benier at Madison, 
while F. A. Zilley succeeds Mr. Heiam at the 
Wausau branch. 
Canadian Superintendents to Meet 

The Association of Superintendents of In- 
surance of the Provinces of Canada will hold 
its tenth annual conference in Quebec, open- 
ing Tuesday, August 30. SecretaryTreasurer R. 
Leighton Foster, who is Superintendent of In- 
surance for Ontario, is in charge of the pro- 
gram. 


Chicago Board Elections 

Cuicaco, Itt., June 15.—The special nomi- 
nating committee of the Chicago Board of Un- 
derwriters has been named to propose three 
class one members for election to the execu- 
tive committee for one-year terms. The com- 
mittee includes J. M. Newburger, Clarence Pel- 
let, R. I. Read, E. C. Sweetland and Allan I. 
Wolff. The nominees will be voted on at the 
quarterly meeting July 10. 
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SPECIFIC EXCESS REINSURANCE 


You fix the maximum loss to which you are willing to 
subject your company on any one risk and we 
assume all liability above that amount 


ADVANTAGES OVER PRO RATA REINSURANCE 


Better catastrophe protection. 
Smaller reinsurance premiums. 
Profit on desirable surplus lines. 
Reduced office handling expense. 


INTER-OCEAN REINSURANCE CoO. 
CEDAR RAPIDS, IOWA 


Reserves $1,619,403.66 

Surplus to Treaty-Holders 950,404.22 

Admitted Assets 2,569,897.88 
a 
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Illinois Lloyds Bill Deemed Unlikely to 
Pass 

Curcaco, Inu., June 15.—The gesture of the 
Illinois Insurance Department in tightening its 
restriction of Illinois companies as exemplified 
by its bill in the legislature to supervise Lloyds 
companies appears to have been in vain for the 
close of the legislature is fast approaching and 
the changes of the bill passing appear slight. 

The bill, which was introduced in the house 
by Representative G. J. Johnson on May 3, was 
passed by that branch on May 31 and sent to 
the Senate. However, the session legally closes 
on Saturday and there is the usual last minute 
rush to railroad “needed” legislation. Each 
house of the legislature has about 500 bills be- 
fore it to dispose of and insurance men believe 
that the chances are slight for the Lloyds bill 
to survive the crush. 





AN INSURANCE SERVICE 
Extended to Everybody 


The Insurance Information Bureau, maintained 
by the A2tna Insurance Company, The World 
Fire and Marine Insurance Company, and The 
Century Indemnity Company, will be glad to 
rovide information on all insurance problems. 
his service is not only extended to agents and 
policy-holders of these three companies but to 
the general public as well. 
Address requests for information to 
INSURANCE INFORMATION BUREAU 
670 Main Street Hartford, Conn. 
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1 fpr people are inclined to “take a 
chance” with their personal belong- 
ings during the vacation period. But in 
that short space of time, the danger of los- 
ing valuable possessions is present every 
minute of the day and night. 


Our agents are showing their clients and 
prospects the great odds that are against 
them from the moment they leave home— 
unless they carry Personal Effects Insur- 
ance. In taxicabs, railroad stations, on 
trains, aboard steamers, buses, at the hotels 
—everywhere lurks the menace of fire, 
theft, the perils of transportation. At no 
other time is a person exposed to loss from 
so many different risks. 


And our agents are proving that no other 
policy gives as much protection per dollar 
as Personal Effects Insurance. By stressing 
the low cost, and explaining the wide 
limits of the coverage, anywhere away 
from home, they are making a record this 
year in sales of this insurance. 
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64 Years in Business. Chartered in Massachusetts 1862 


BUSINESS FOR 1926 





Insurance in Force Increased ........... $279,621,239 
TI IIE 6.55 aoe 50.0.0 6-00,0,0%00 8086 39,141,684 
New Insurance Paid For ............0.. 497,000,902 







Resume of Annual Statement 


ABEMER, December 81, 1986... wc cicccivsccsccsvccvces $467,959,757 
PR RUEINE os 0.8:< sib cows iistnncil Oeepiawenne sae eN 375,405,988 
The Chief Items of this Liability were: Legal Reserves, 

$348,383,549; Special Reserves amounting to $14,- 


814,216 set up by the Company for Dividends due 
or payable in 1927. All other obligations $12,208,128. 
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INSURANCE IN FORCE OVER $2,500,000,000 ON 3,900,000 LIVES 


All forms of Life, Endowment and Term Insurance; 
Group, Wholesale, Salary Deduction, Annuities, Total 
Disability and Double Indemnity. 


FOR INFORMATION ADDRESS INQUIRY BUREAU 
197 Clarendon St., Boston, Mass. 
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COLORED RISKS 


Brokers and others having Surplus business to place 
will find Prompt and Efficient Service Given by 


NORTHEASTERN LIFE INSURANCE COMPANY 
HOME OFFICE: NEWARK, N. J. 
7 Nelson Place—Phone Mulberry 1822 





Capital $100,000 
Disability 


Participating 
Double Indemnity 














EUREKA MARYLAND ASSURANCE CORP. 
of 
BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas. 


JOHN C. MAGINNIS, President 
EDWARD NOVAK, Medical Director 


J. BARRY MAHOOL, Vice-President 














Th 
faith: 
prom 
been 
busin 
to w 
carry 
grett 
of tl 
erung 
Privz 
1917, 
since 
the e: 
to be 
ful s 
will : 
ing t 
prove 
be re 
Neve 
suffic 


rency 
surar 
to th 
surar 
tions, 
and 
seque 
cially 
tions 
riod 
effect 
and | 
unde! 
the i 
well 
larly 
the r 
miun 
volve 
the 1 
curre 
lows 
more 
branc 
with 
far | 
insur 
cially 
It 
ing | 
comp 
of bi 
comp 
For 
was 
the fg 
by t 
rathe 
and : 





5B 








June 16, 1927 


THE SPECTATOR 


Miscciianeous Insurance 








The Reconstruction of the German 
Insurance Business 


The well-known fact that, as a rule, insurance 
faithfully reflects the general economic condition 
prompts an investigation as to whether there has 
been a reconstruction of the German insurance 
business during the last three years, and if so, 
to what extent. But it is not quite simple to 
carry out such an investigation, since it is a re- 
grettable fact that the official insurance statistics 
of the “Reichsaufsichtsamt fiir Privatversich- 
erung” (German Supervising Department for 
Private Insurance) were carried on only up to 
1917, and their preparation and publication has 
since been discontinued for the sake of saving 
the expense. Accordingly, private statistics have 
to be relied on. These, however, while quite use- 
ful some for one some for another detail, still 
will sometimes fail the investigator in compar- 
ing the various years with one another or will 
prove incommensurable; nor can they invariably 
be relied upon to be based on complete figures. 
Nevertheless, the available material is probably 
sufficient to indicate the general lines of prevail- 
ing tendencies. 

The fact that and the reasons why the cur- 
rency inflation has severely hurt the German in- 
surance business and reduced a great part of it 
to the zero point needs no explanation, for in- 
surance needs money in every one of its func- 
tions, as a standard of value, a paying medium, 
and a means of accumulating values. Con- 
sequently, a depreciation of the currency, espe- 
cially when it assumes such enormous propor- 
tions as the one we have known during the pe- 
riod from 1919 to 1923, is bound to have its 
effect on all the parties to the insurance contract 
and at every stage of insurance, affecting the 
underwriter not less than the insured, before 
the incidence of the event insured against, as 
well as after its occurrence, and more particu- 
larly in respect of the accumulation of funds, 
the reserves of all kinds. The higher the pre- 
miums, insurance amounts, and reserves in- 
volved in any particular branch of insurance, 
the more detrimental will be the effect of the 
currency destruction to that branch. It fol- 
lows that life insurance was hit by the inflation 
more severely than any one of the other 
branches, among which the insurance of goods 
with its short terms was for obvious reasons 
far less exposed to the effects of inflation than 
insurances on persons, and among these espe- 
cially life insurance. 

It would serve no good purpose, besides be- 
ing impossible for lack of adequate data, 1o 
compile a balance sheet showing what amount 
of business was left to the German insurance 
companies at the close of the inflation period. 
For our purposes it is sufficient to state that it 
was reduced to an extremely small fraction of 
the pre-war amount, though the losses suffered 
by the individual insurance branches differed 
rather materially. It is both more practicable 
and more to the purpose of this essay to com- 





By Proressor Dr. ALFRED MAneEs, Berlin 





Notwithstanding the collapse of many 
inflation concerns, the number of German 
insurance companies is greater in most 
branches than it was before the war. . The 
premium income for the current year will 
probably equal the amount of 1913.. In 
this respect, life insurance is the most 
backward branch, although it wrote con- 
siderably more new insurance than it did 
in pre-war years. Material changes are to 
be recorded in the investment policy of 
the life insurance companies. 











pare the amount of the pre-war time, say of 
1913, with that of the last year after the war, 
for which data are available, i. e., 1925, while 
for 1926 we are still dependent on estimates. In 
this connection it should be mentioned that the 
statistics used are confined to private enter- 
prises, comprising both the stock companies 
and the mutual associations, but invariably 
ignoring those operating only in limited sections 
of Germany, which as a rule are small or very 
small concerns. 

The larger companies, probably all of which 
were operating throughout the whole or at least 
the larger part of Germany, numbered about 
270 in 1913, whereas in 1925 there were 330 of 
them. This increase in the number of com- 
panies by 60 gives no indication of the fact 
that during the intervening time the number of 
enterprises had risen more than 100 per cent 
over that of pre-war times, but the great major- 
ity of these mushroom growths of inflation had 
gone out of business again. Quite naturally, 
most of these new concerns were to be found 
in the insurance branches not subject to State 
supervision, transport insurance and reinsur- 
ance. But the increase of insurance units ‘n 
these branches even to-day exceeds that in all 
the other branches. Opposite 46 transport in- 
surance companies and 44 reinsurance companies 
in 1913 we find 89 transport and 66 reinsurance 
companies in 1925; in fire insurance there was 
an increase from 57 to 71. It is true that in 
1925 48 companies were engaged in accident 
and liability insurance, as against 30 in 1913; 
62 companies were doing burglary insurance, 
as compared with 53 before the war, and 35 
were writing insurance against water damage, 
as against 26 prior to the war; but these are 
not new companies organized solely for the 
purpose of operating in these respective fields, 
but they are either new companies which have 
already been counted or old insurance companies 
which have taken up the insurance branches 
mentioned, as side lines. No change whatever 
has taken place in the number of enterprises 
doing plate glass insurance; a decrease has to 
be recorded in the number of the life insurance 
companies from 50 to 42, of the hail insurance 
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companies from 18 to 15, and live stock insur- 
ance companies from 25 to 17 respectively. In 
spite of all consolidation moves and “Konzern” 
formations (which probably control three-quart- 
ers of the capital invested in insurance), Ger- 
many is thus provided with an excessive rather 
than. an insufficient number of insurance con- 
cerns, especially when it is considered that in 
addition to the private enterprises included in 
this computation, there are many hundreds more 
of purely local significance, besides a more or 
less considerable number of public State or- 
ganizations, nearly all of which are actively 
engaged in the above-mentioned insurance 
branches. And this easily explains the very 
strong and extremely keen competition prevail- 
ing in most branches of insurance, which is 
anything but a benefit to the underwriters and 
often enough proves detrimental to the insured 
as well. 

By a statistical compilation the total premium 
income, including the policy dues, which are of 
no special importance, is put down at something 
over 2000 million marks for 1913, and at a little 
over 1,400 millions for 1925. It may be safely 
assumed that the amount for 1926 will very 
nearly approximate that of the pre-war times, 
and that in 1927 the figure for 1913 will again 
be equaled. Yet from this it would be wrong 
to jump to the conclusion that during the 3 or 
4 years since the stabilization of the German 
currency the German insurance business had 
been completely reconstructed. Rather, it is 
necessary—quite aside from the changed value 
of money in 1926, as compared with 1913, since 
a Reichsmarks cannot by any means be put 
equal to a gold mark—to make a distinction 
between the individual branches, and when that 
is done, some very interesting facts are re- 
vealed. 

For one thing, it appears that in a number 
of insurance branches the premium incomes in 
1925 either exceed or at least closely approxi- 
mate those in 1913, whereas for other branches 
the reverse is true. Most prominent among the 
latter class is life insurance. While formerly 
showing a premium income of about 730 mil- 
lions, it now has but a little over 270 millions. 
Transport insurance has only 192 millions, in- 
stead of 274 millions, and reinsurance 390 mil- 
lion marks premium income, instead of 554 mil- 
lions prior to the war. As to fire insurance, 
its premium income of 265 million marks for 
1925 is not so much below the 300 millions in 
1913. In the accident and liability branches the 
premium income in the post-war year even ex- 
ceeded that of the pre-war year, having in- 
creased from 114 million marks to 135 millions. 
Among the other branches, burglary insurance 
increased its premium income from 17 millions 
to 25 millions, and the aggregate group of the 
numerous minor branches all together raised 

(Concluded on page 34) 
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SENDS OUT WARNING 





New York Department Instructs State 
Holders of Manufacturers Liabil- 
ity Policies 





CANCELLATION ADVISED AND OTHER 
COVERAGE ADVOCATED 





Letter Also Sent to All Policyholders by 
Receivers for Jersey City Company— 
Deputy Attorney General’s Views 


Following the appointment of receivers for 
the Manufacturers Liability Insurance Com- 
pany, Jersey City, as announced in THE Spec- 
TATOR last week, James A. Beha, Superintend- 
ent of Insurance for New York, has sent out 
the notice below to policyholders in the Empire 
State: 

This department is not in a position to advise 
at this time as to the financial status of the 
Manufacturers Liability Insurance Company of 
Jersey City, N. J. Only an examination, in its 
opinion, by competent insurance accountants 
into the condition of the company would throw 
light on the probable result of the receivership. 
The department feels, however, in view of the 
fact that a large percentage of the policyholders 
of the company are residents of the State of 
New York, that it should express its opinion re- 
garding the situation and in so doing, it has no 
hesitancy in advising policyholders to seek pro- 
tection elsewhere, cancel policies and file claims 
with the receivers for return premiums. 

Prior to Superintendent Beha’s notice, the 


following letter was sent to all policyholders of 
the Manufacturers Liability by Myron J. Brown, 
Edward I. Edwards and Daniel T. Winter, Jr., 
who were appointed receivers last week. The 
letter was dated June 7 and was signed hy 
Mark Townsend, Jr., counsel for the receivers: 


The undersigned were appointed temporary 
receivers of the Manufacturers Liability Insur- 
ance Company by the Court of Chancery of 
this State on June 1, 1927, under which they 
were ordered until further order of the court, 
to continue the business of the Manufacturers 
Liability Insurance Company; continuing in 
effect the policies of insurance heretofore issued 
by the company, except such as they in their 
discretion shall deem advisable to cancel; to ad- 
just, settle and pay claims and expenses in con- 
nection therewith, and all law suit obligations, 
and defend, in accordance with the terms of the 
policies, actions brought against the policyhold- 
ers of the company, and generally to do all acts 
and things that may be necessary to continue 
the business of the company, except the issu- 
ance of new policies of insurance. 

These appointments were made upon the ap- 
plication of Edward Maxson, Commissioner 
of Banking and Insurance of the State of New 
Jersey. An order is returnable on June 27, 
1927, for the court to determine whether the 
receivers should be made permanent. 

When interviewed by a representative of 
Tue Specrator, Jos. C. H. Flynn, deputy attor- 
hey general of the State of New York, said: 

I do not’assume to speak with authority of 
the New York or New Jersey department but 
from the information that has been given to me 
trom what I regard as the most reliable 





authority I think Superintendent Beha’s advice 
is very sound and it would be the part of wis- 
dom for New York people to immediately re- 
insure. I am told that the impairment is sub- 
stantial but under the law of that State no as- 
sessments will be levied either on the stock- 
holders or the policyholders. Any of the latter 
canceling their policies now may make claim 
for unearned premiums and come in with the 
general creditors in the fixation and awards on 
their claims. The receivers, I am told, are but 
temporary but a motion is coming on shortly 
to make their tenure permanent. If the New 
Jersey department is correct in the position it 
has taken, undoubtedly the motion will be 
granted. While the court has authorized the re- 
ceivers to continue the business with respect to 
outstanding policyholders, I am ‘inclined to 
think Mr. Beha is best serving the interest of 
New York people by advising them as he has. 


VAN LEAR BLACK MAKING LONDON TO 
INDIA FLIGHT 


Chairman of Fidelity and Deposit Board 
Attempting Longest Air Passenger 
Trip 
Van Lear Black, chairman of the board of 
the Fidelity and Deposit Company, Baltimore, 
is all ready to take off this week on an aero- 
plane trip from London to India and the Dutch 
East Indies. The first leg of the flight is 
scheduled to start from Croydon airport, out- 
side London and it is planned to finish at 

Batavia, in Java. 

Mr. Black was to be the guest of honor at 
a dinner given by the Netherlands East In- 
dies Flying Committee, of Amsterdam, on Tues- 
day night and will go on from Amsterdam. The 
flight is to cover 10,000 miles in all and, ii 
completed, will be the longest commercial flight 
ever made by a paying passenger. 


A. W. SISK RESIGNS 
J. P. Hacker and H. T. Winter Take His 
Place With Standard Accident 


The Standard Accident Insurance Company, 
Detroit, announces the resignation of A. W. 
Sisk, superintendent of the company’s bonding 
department for the past five years, and the joint 
appointment of J. P. Hacker and Harry T. 
Winter to this position. Mr. Sisk leaves the 
Standard to take charge of coast activities for 
the Commercial Casualty Insurance Company. 

The joint appointment of Mr. Hacker and 
Mr. Winter to the position vacated by Mr. Sisk 
was necessary because of the marked increase 
in the company’s bond business. The former 
will have supervision of activities which con- 
cern the contract, claim and bankers blanket 
bond divisions, while the latter will supervise 
the judicial, public official, and the fidelity and 
miscellaneous bond divisions. Messrs. Hacker 
and Winter have been with the company since 
the bonding department was established, the 
former in charge of the bonding claims depart- 
ment and the latter in direct charge of the ju- 
dicial and miscellaneous bond divisions. 
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FAKE ACCIDENTS 


Aliiance Against Fraud in Philadelphia 








CASUALTY UNDERWRITERS TO ACT 





Dishonest Claims Estimated at 30,000 An- 
nually in Quaker City District 

PHILADELPHIA, PENNA., June 13.—Grave 
charges against members of the Philadelphia 
legal fraternity involving the collection of 
fraudulent accident claims have led the Cas- 
ualty Underwriters Association to persuade the 
‘company members to take action in cleaning up 
a serious condition. The charges were printed 
originally in the Manufacturer, official organ of 
the Manufacturers Club, followed by sensational 
stories in the local press. ° 

W. W. Berry, resident manager of the Globe 
Indemnity Company, and president of the Cas- 
ualty Underwriters Association, issued a state- 
ment last week to the effect that the companies 
represented in this city have taken official cog- 
nizance of the situation by joining in the coun- 
try-wide movement known as the Alliance 
Against Fraud. 

“The executive committee of the Association 
discussed the situation in fraudulent claims to 
its fullest extent at the meeting,” Mr. Berry 
stated. “Officials of the member companies rec- 
ognized the seriousness of the situation some 
time ago and formed a branch of this Associa- 
tion in an effort to cure conditions. But the 
time has come to take the affair out of the hands 
of the claim section of the Association, and, 
with that end in view, company officials have 
under consideration the Alliance Against 
Fraud.” 

The executive committee of the Association 
reached no conclusion as to the disposition of 
unsettled cases where powers-of-attorney were 
involved, Mr. Berry said, but some definite 
action will be taken at an early date. 

The Manufacturers Club charges that there 
are some 250 doubtful lawyers in Philadelphia, 
engaged primarily in setting up fictitious or 
grossly exaggerated accident claim cases 
against wealthy individuals or insurance com- 
panies. The number of such dishonest claims 
is estimated by the organization at 30,000 an- 
nually in the Philadelphia district alone, while 
the amount of money collected every year is 
beyond accurate guess, but runs into millions 
annually. 





New England Agents’ Meeting 


The New England State Assocuaiions of In- 
surance Agents will hold their annual meeting 
at the Poland Springs hotel, Poland Springs, 
Me., on the 21st, 22nd and 23d of this month. 
Many of the arrangement details are being su- 
pervised by Thomas D. Faulkner, head of the 
New England Advisory Board, and the conven- 
tion is expected to be the largest yet held. 
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peedy Plate Glass Replacements 


When plate glass breaks it must be replaced in ahurry. Delay 
in fixing broken display windows means a falling off in the mer- 
chant’s sales—reduced profits. 


Replacement activities of The Metropolitan Casualty Insurance Company 
in the field of plate glass insurance extend back more than half acentury. Dur- 
ing that time the Company has paid more than $8,000,000.00 in claims under 


its plate glass policies. 


Our extensive dealing with glaziers in all parts of the country means that Metro 
agents can assure speedy replacements to ‘‘Good Faith’’ 


policyholders. 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


J. SCOFIELD ROWE, President 


Home Office, 55 Fifth Avenue 
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JUST PUBLISHED 
1927 Edition Now Ready 


NEW YORK INSURANCE LAW 
Annotated 


By Wiiut1amM Epwarp BALDWIN 
Editor, New York Banking Law, Baldwin's Statute Service, Etc. 





This new edition of the New York Insurance Law con- 
tains all amendments including those of 1927, with 
annotations from Decisions of the Courts to March, 
1927, Rulings of the Attorney-General and the Superin- 
tendent of Insurance, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 

A Summary of the Requirements Relating 

to Fees and Taxes Payable by Insurance 

Companies of New York and Other States 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 


Over 600 pages, flexible fabrikoid binding, gilt stamped 
Price $7.50 
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PLATE GLASS COMMENT 





Some Believe Chicago Brokers’ Com- 
mission Increase Unjustified 





CLAIM BURDEN ON GENERAL AGENT 





One Executive Says the Margin of 5 Per 
Cent Is Not Sufficient to Handle 
Business 
Cuicaco, Itz., June 15.—Belief that the Con- 
ference on Casualty and Surety Cost Rules made 
the wrong move when it increased the brokers’ 
commission on plate glass 5 per cent is ex- 
pressed by several local casualty men. This 
increase was granted as a temporary measure 
in Chicago and Detroit in order to aid the con- 
ference companies in meeting the competition 

of non-conference companies. 


It is suggested that the right move would 
have been to reduce the rate 5 per cent and let 
the commission stand at 25 per cent to pro- 
ducers. One company executive went so far 
as to say that the commission on plate glass is 
too high for the work performed and could 
bear a 15 per cent cut. 


On all sides comment is heard that the plate 
glass rates are too high and that a general re- 
duction would be beneficial for both the brokers 
and the companies. It also was claimed that 
by a rate reduction the conference companies 
could best put an end to the practice of some 
companies in issuing the “fifty-fifty” contracts. 
Under these contracts the assured only pays 
half of his premium at the outset and should 
no loss occur before the expiration, or if a loss 
should not exceed the 50 per cent paid, no fur- 
ther premium is required. However, should a 
claim exceed the half paid, the remainder of 
the premium becomes due. 


It is claimed that many of the smaller com- 
panies have found this type of contract very 
profitable, which fact some casualty men point 
to as proof that the rates on the business are 
too high. 


“Under the present plan the broker solicits 
the plate glass business and turns the order over 
to his general agent, and there his responsibility 
ceases,” one executive said. “The producer is 
not required to measure the glass for calcula- 
tion of the premium nor is he required to be of 
assistance should a claim arise. 


“Both of these jobs must be done by the gen- 
eral agent or the branch office taking the busi- 
ness and the 5 per cent margin allowed for it 
is not sufficient, though some of the branch of- 
fices think they can operate on it. 


“Because of the high commissions paid for 
plate glass business and the little work required 
for its earning, there is a marked tendency, I am 
informed, to rebate part of the commission to 
the purchaser in the hope that he will give the 
broker or salesman his other lines of insurance. 
This is true in plate glass more than any other 
line.” 

This man recommended a cut in rates by re- 
ducing the commissions by 15 per cent. 

This would react to the benefit of the com- 
pany because it must pay taxes on the entire 
Premium and it would save the tax on the 15 


per cent reduction, while the salesman would 
profit because the line would be easier to place 
and the reasonable plate glass rate would en- 
courage the purchaser to take other insurance 
side lines. 


FEDERAL RECEIVERSHIP CONTINUED 
Assessment of Members Proposed for As- 
sociated Employers Reciprocal 
Cuicaco, Itu., June 15—Sherman & Ellis, 
attorneys-in-fact for the Associated Employers 
Reciprocal which now is being liquidated by 
the United States District Court, were rebuffed 
by the United States Circuit Court of Appeals 
in their effort to have the receivership discon- 
tinued on the ground that the federal court did 
not have jurisdiction. They also claimed that 

the facts do not justify a receiver. 

The appeals court held that the number of 
interested persons, over 10,000 subscribers, and 
the diversity of citizenship justify the federal 
receivership. An assessment of members is pro- 
posed to pay the $2,000,000 losses. The court 
held that there is much similarity in the posi- 
tion of all members but that there is such a 
conflict of interest as to justify the alignment 
made by the pleader. 

The only recourse of Sherman & Ellis is the 
Supreme Court of the United States, which can 
only be reached if a writ of certiorari is 
granted. They have three months in which to 
ask for that. 


Compensation Act 
(Concluded from page 3) 


plication of such company when the latter has 
complied with all other requirements of the 
regulations. 

A mutual company, association or other in- 
stitution wishing to qualify must furnish an 
authenticated copy of its form of organization, 
its rules, by-laws, or other documents, writings, 
understandings or agreements under which it 
does business, and other evidence it considers 
pertinent to a full exposition of its affairs, in- 
cluding a full statement of its financial condi- 
tion. Incorporated companies must furnish the 
evidence required of a stock company. 

All applicants will be required to submit for 
approval copies of forms of all policies they 
propose to issue, and, after having been given 
authority to write compensation insurance by 
the commission, must secure approval of any 
new forms to be adopted or any modification 
of existing forms, together with forms of rid- 
ers to be attached to policies, other than those 
issued exclusively under the longshoremen’s act. 

A special form of rider or endorsement ap- 
plicable to a standard form of employer’s lia- 
bility policy has been drafted by the commis- 
sion. Substantial compliance with this form 
will be required, except that the use of the 
fourth paragraph is optional as indicated. 

In addition to longshoremen’s and harbor 
workers’ compensation which becomes effective 
under the new act on July 1, there is understood 
ot be a movement on foot by the government 
department of labor, to investigate conditions 
regarding possibility of compensation for sea- 
men. 
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HOLD AGENCY 
CONFERENCE 


Employers’ Group Men in Three-Day 
Meeting 








LEADING PRODUCERS HONORED 





Sessions at Home Offices and at New 
Ocean House 

Agents of the Employers’ group of insurance 
companies, including the Employers Liability, 
Employers Fire and American Employers, all 
of Boston, held a three-day conference at the 
home offices in the Hub and at the New Ocean 
House, Swampscott, last week. Edward C. 
Stone, United States manager of the Employ- 
ers Liability and president of the other two 
companies, welcomed the delegates to the meet- 
ing, notice of which appeared in THE Spec- 
TATOR for June 9. 

On the first day of the sessions, the financial 
status of the companies was outlined by Assist- 
ant United States Manager Franklin P. Hor- 
ton; P. W. Linscott, of the claims department, 
and H. Belden Sly, vice-president and general 
manager of the Employers Fire. Addresses in 
the afternoon were made by Frank W. Martin, 
superintendent of compensation and liability; 
Frank O. Sargent, assistant manager for New 
England, and Lester A. Dingwell. Entertain- 
ment for the day took the form of a buffet 
lunch, a motor trip in the afternoon and a din- 
ner and theater party in the evening. 

The succeeding days witnessed the annual 
outing of employees of the companies at the 
New Ocean House, a continuation of the busi- 
ness sessions at which department heads dis- 
cussed various phases of the transactions which 
were designed to, be of aid to agents in the 
field, and the presentation of shields for pro- 
duction honors during the year. 

These shields were presented, for the Em- 
ployers Liability, to G. F. Couaire of Chi- 
cago; for the Employers Fire, to Stone, Staf- 
ford & Stone, Indianapolis; for the American 
Employers, to J. M. Hogle, Chicago. 

At the business conference held on the third 
day, United States Manager Stone delivered an 
address in which he emphasized what the agents 
in the field can do to establish good will on the 
part of the public toward the insurance business 
and toward their companies, saying that the 
best advertising insurance can get is the im- 
pression given by the agents and the service 
they render. This service, said Mr. Stone, 
depended upon a thorough knowledge of the 
insurance business and a realization of the 
needs of the prospect together with a willing- 
ness to fill those needs promptly. 


W. Parker Smith Agency Gets Zurich 
General 
The W. Parker Smith Agency, 11 South 
Main street, Spring Valley, has been appointed 
regional agent for the Zurich General Accident 
and Liability Company. 

This is an old-established agency, having been 
in business over forty years and representing 
some of the larger companies in both fire and 
casualty lines. 
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GETS AN LL.D. 
James A. Beha Honored by Manhattan 
College 


James A. Beha, Superintendent of Insurance 
for New York, received the honorary degree 
of LL.D. from Manhattan College on Tuesday 
of this week. This is public recognition of Su- 
perintendent Beha’s legal reputation prior to 
his acceptance of the post he now holds and of 
his work on behalf of the people of the Empire 
State in that position. 

Incidentally, Superintendent Beha, beginning 
last Thursday night, is delivering a series of 
radio lectures on insurance as it affects the 
civic welfare. The lectures, which are being 
broadcast from Station WNYC, deal respec- 
tively with fire, life and casualty and surety in- 
surance. The first talk, that on fire insurance, 
was broadcast last week, and the second will go 
on the air tonight. 


Commonwealth Casualty’s Annual Outing 

The annual outing of employees of the Com- 
monwealth Casualty Company, Philadelphia, 
will be held at Brown’s Mills-in-the-Pines, N. 
J., June 18. 

E. C. Owen, auditor of the company, is gen- 
eral chairman of the committee in charge of the 
festivities. P. P. Conway is in charge of the 
sports, E. J. Painter of the singing, and Miss 
L. A. Joynt in charge of the committee on 
prizes, T. J. Flavin on the publicity. Other 
members of the general committee are Frank 
P. Corley, Leo Lezotte, T. J. MacNeil, W. H. 
Bristowe, Miss Sadie McGlade and H. M. 
Slack. 


Prize Essay Contest Winners 
At the annual meeting of the National As- 
sociation of Credit Men, held in Louisville last 
week, winners of the essay contest on the topic 
“Casualty Insurance As a Basis of Credit” were 
announced. Prizes, aggregating $400, were do- 
nated by the Casualty Information Clearing 


INSURANCE 


12 Washington Place, 


EXCESS 


OF AMERICA 
JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


House, Chicago, and the first prize of $200 was 
awarded to William E. Egelhofer, of the Henry 
Glass Company, New York city; the second 
prize, $125, to E. B. Gnahn, Chittenden & 
Eastman Company, Burlington, Iowa, and the 
third prize, $75, to E. G. Olney, Crane Com- 
pany, Spokane, Wash. Dr. Frank A. Fall, 
chairman of the committee on casualty statistics, 
National Fire Waste Council, Charles H. Hol- 
land, president of the Independence Indemnity 
Company, and A. Duncan Reid, president of the 
Globe Indemnity Company, were the judges. 


May Enter Great Britain 

Walter C. Hill, vice-president of the Retail 
Credit Company, Atlanta, sailed for London, 
England, yesterday, to inquire into the outlook 
for extending the operations of the Retail 
Credit Company to Great Britain. A numbere 
of companies, customers of the retail credit 
company operate in or have their head office in 
England of Scotland, and the business of these 
companies will be available if Mr. Hill finds it 
practicable to operate in Great Britain the same 
information-getting system the Retail Credit 
Company has worked out in the United States, 
Canada, Hawaii and Cuba. 

Mr. Hill is going at this particular time to 
attend in London the International Actuarial 
Congress meeting June 27-30, where questions 
of underwriting practice and methods of busi- 
ness selection may be discussed with actuaries 
from all parts of the world. 


Life Insurance Simply Explained 

Business men are busy, but every business 
man should know something about life insur- 
ance. And he who runs may read William 
Alexander’s little book entitled “Life Insurance 
Simply Explained.’ He can thus gather in 
30 minutes all that he needs to know regard- 
ing this interesting subject. The price of this 
book is $d. 
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July Is Mackey Month in New York Office 
of Maryland Casualty 


As noted in THe Spectator last week, the 
New York office of the Maryland Casualty 
Company, Baltimore, is staging a special drive 
for production during July. This is to be in 
honor of W. G. Mackey, manager of the agency 
and development division in that territory, 
Usually producers only recognize company of- 
ficials in this way, but Mr. Mackey has s0 
many friends in the district that Resident Vice- 
President J. Ives Barton decided to let the men 
of the New York office show their appreciation 
of Mr. Mackey by marking their new July 
business with his name. Mr. Mackey has been 
connected with casualty and surety lines for 
twenty-four years and has a host of friends 
in the Greater New York section. 


New York Attorney General Rules on Bail 
Bonds 


The attorney general of New York State has 
handed to the Superintendent of Insurance a 
ruling on bail bonds which interprets the intent 
of Section 554-b of the criminal code relating 
to individuals and others who, as_ personal 
surety, write two or more bail bonds per month. 
The ruling upholds the contention that those so 
engaged must obtain a special license from the 
Superintendent of Insurance. The attorney 
general’s findings are now under consideration 
by Superintendent James A. Beha, and it is ex- 
pected that his position in the matter will soon 
be made manifest. 
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CURE IS PREDICTED 


Solution Indicated in Free Insurance 
Situation 








COMPANIES DROP LEGAL ACTION 





Committee of Casualty Carriers at Work 
on Acceptable Binder and Order 
Blanks 


Recent developments in the situation arising 
out of the abandoning of the original “Central 
Bureau” plans of the casualty companies for 
improving the conditions of “not taken” and 
canceled insurance, where annually many thou- 
sands of dollars of premiums remain unpaid, in- 
dicate an early solution, say the companies. The 
companies, through their Bureau, have of- 
ficially advised that all efforts on their part to 
carry the case further in the courts have been 
abandoned. This decision has paved the way 
for the joint conferences which have been re- 
cently held between the company committee 
and the committees of brokers’ associations, it 
being evident from these preliminary meetings 
that the brokers are glad to co-operate with 
the companies to reduce the “free” insurance 
evil. A fine spirit prevailed at these meetings. 

It has developed that the principle of stand- 
ard forms of order blanks, together with stand- 
ards forms of policies wherever practical, has 
been agreed to offer great promise of economic 
saving for producers and companies, the brokers 
expressing a willingness to use the standard 
binder and order blanks without, of course, 
their signatures being required. Such forms 
would enable the broker to have before him the 
exact information required by the companies to 
write policies, and would provide the broker 
with a permanent office record of his orders 
in binder form. The committees for the brokers’ 
associations were a unit in suggesting to the 
companies the advisability of the adoption of 
standard forms of policies covering the various 
kinds of casualty insurance. The coverage pro- 
vided by the companies in these various forms 
is practically standard at the present time, 
although the wording of the contracts is not, 
and by adopting standard wording similar to 
the conditions now obtaining in fire insurance 
and compensation policies, brokers would be 
relieved of the necessity of checking the word- 
ing of the printed contracts of various com- 
panies’ policies and there would shortly be 
reached a better and more complete under- 
standing of the obligations of insurance com- 
panies under their contracts. 

The question of a plan for reporting “not 
taken” policies and the uncollected premiums 
thereon to some central body was discussed, it 
being suggested by the brokers that in their 
belief such a plan should be continued. The 
brokers expressed a willingness to co-operate 
with a plan similar to that used by the fire in- 
surance companies which provides a central 
point where information of this character is be- 
ing accumulated. 

It was agreed by the committees representing 
the brokers’ associations that a committee rep- 
resenting the casualty companies should imme- 





diately commence work on forms of binder and 
order blanks which would later be submitted to 
the committees of the brokers’ associations for 
further discussion. 


Indict Big Group for New York Insurance 
Frauds 

The Federal Grand Jury in Brooklyn, N. Y., 
has indicted about 25 persons in connection 
with charges that a large group of persons, 
numbering doctors, lawyers, a notary public, 
druggists and claimants, has swindled insurance 
companies of more than $100,000 in fake acci- 
dent cases in the Greater New York territory. 

According to Assistant United States Attor- 
ney Walter J. Schiel, the Grand Jury investi- 
gated about 600 instances of fraudulent claims 
and found that half that number had obtained 
money under false pretenses from insurance 
companies. A prominent part in the investiga- 
tion that led to the indictments was taken by 
William E. Maloney, investigator for the Alli- 
ance Against Fraud, which has headquarters at 
15 Park row, New York city. Bench warrants 
have been issued for the arrests of those in- 
dicted. 


General Agency Appointments by New 
York Indemnity 

The New York Indemnity Company, New 
York, has recently made the following appoint- 
ments of general agents: 

For casualty business—Albert B. Allen, 278 
Appleby, 915 Fifteenth street, Washington; 
Louis Van Orman & Co., Portland, Ore. 

For surety business—Butler Arendes Insur- 
ance Agency, Inc., 115 North Fourth street, St. 
Louis, Mo. 

For casualty business—Albert A. Allen, 278 
Main street, Greenfield, Mass, Saxs & Laiks, 
657 Main avenue, Passaic, N. J.; Sowell In- 
surance Agency, Inc., Birmingham, Ala.; Wash- 
ington Bank and Trust Company, Washington 
and Senate avenues, Indianapolis, Ind.; A. C. 
De McCarthy, Five Cents Savings Bank Build- 
ing, New Bedford, Mass. 

For fraud and forgery bonds—Joseph E. 
Downey Company and K-G Insurance Ex- 
change, Inc., both at 40 Broad street, Boston, 
Mass. 


Calls Compensation Handling ‘‘Wasteful” 

Satt Lake City, Uran., June 14.—“Prin- 
ciples underlying workmen’s compensation are 
fundamentally sound, but the system of collect- 
ing and distributing compensation in vogue is 
wasteful,” said O. F. McShane, chairman of 
the Utah State Industrial Commission, in an 
address here last week. Mr. McShane, who is 
in personal charge of the insurance department 
of the Commission, said that compensation bene- 
fits can be increased and rates lowered by the 
exercise of a little “horse sense” by the parties 
interested. He held that the present act shouid 
be amended and brought up-to-date. His idea 
of bringing it up-to-date, he said, would include 
an amendment in the law which would provide 
for an exclusive State insurance fund for the 
State. 


NEW PASSENGER AIR SERVICE 
Independence Companies Insure Planes on 
San Francisco-Chicago Route 
On July 1, twenty-five new, especially-de- 
signed airplanes of 450 horsepower capacity will 
enter the air mail service between San Francisco 
and Chicago, by means of a contract between 
the Government and the Boeing Air Transport 

Company of Seattle. 

It is understood that these planes will be 
operated by experienced pilots, picked from the 
U. S. Air Mail Service. 

It is interesting to note that these planes will 
carry passengers on regular schedule, leaving 
San Francisco daily at 7 A.M, and arriving at 
Chicago at 5:45 the following morning, with 
stops at Sacramento, Reno, Elko, Salt Lake 
City, Rock Springs, Cheyenne, North Platte, 
Omaha, Des Moines and Iowa City. The West- 
bound trip will leave Chicago at 7:50 P.M. and 
reach San Francisco at .4:30 P.M. the next day, 
including the same stops. Thus it will be seen 
that part of the flying will be done at night, and 
the route covered will be lighted by the U. S. 
Department of Commerce. 

A very significant feature is that these planes 
have been covered by air craft insuarnce, issued 
by the Independence companies, of Philadelphia, 
through their Seattle brokers, Bowden, Gazzam 
& Arnold, and the New York aviation under- 
writers, Barber & Baldwin, Inc. The fact that 
the Independence companies are willing to as- 
sume the risk in this comparatively new branch 
of underwriting, wherein experience is very 
much limited, is encouraging to the men who 
are backing aircraft development with millions 
of dollars, and realize the necessity for pro- 
tecting their large investments. While complete 
coverage in aviation insurance is being issued, 
the tendency in premium rates is already down- 
ward. 


W. T. Barr Is Pacific Coast Manager for 
Commercial Casualty 

San Francisco, Cauir., June 13.—William T. 
Barr, assistant manager of the Pacific Coast 
Automobile Underwriters Conference, has been 
appointed to be Pacific Coast manager of the 
Commercial Casualty Company, Newark, suc- 
ceeding Frank J. Wallace, who resigned June 1. 
Mr. Barr will take over the company on July 1. 
H. D. Sammis, who has been with the Insur- 
ance Company of North America, has been ap- 
pointed to succeed Mr. Barr. 


Equitable Surety Cheers Lindbergh 

When Colonel Charles A. Lindbergh, Amer- 
ica’s Air Ambassador, passed 2 Lafayette 
street, New York, in his triumphal entry into 
the Cosmopolitan city, he must have appreciated 
the roar of welcome coming from the spacious 
offices of the Equitable Surety Company, lo- 
cated on the third floor at that address. Gath- 
ered there to greet Lindbergh, were about two 
hundred guests of the Equitable Surety, who, 
beginning at noon, were entertained at a ban- 
quet luncheon and served refreshments. Mrs. 
Harold Spielberg, wife of the vice-president 
and general manager, acted as hostess. 
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Miscellaneous Insurance 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of June 13, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
in in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Agricultural Ins, Co. 


Arthur Atkins & Co., N. Y........ 285 
Alliance Fire 
Wheeler & Co., Phila............. 53 534% 
American Alliance 
Arthur Atkins & Co., N. Y........ 340 s 
Gris @ Gomger, N.Y. i. cesses 340 350 
McKinley & Co., N. Y............ 340 350 
Arthur Atkins & Co., N. Y........ 340 aa 
American Surety 
Tewis &@ Co,, Hartford. ........... 240 245 
mchimiey a Co, N.Y... ccna 238 245 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y........ 23 25 
Bankers & Shippers 
Arthur Atkins & Co., N. Y........ 290 ate ate 
Curtis & Sanger, N. ne Gs dckah is 295 305 
Camden Fire 
Tee. Rite pe Be Co., BY oe oases 17 18 
Arthur Atkins & Co., Nee 16% 18% 
Carolina Insurance 
Arthur Atkins & Co., N. V........ 50 52 
7K. Rice, Jr., & Co., LT a 50 52 
Continental Ins. Co. 
Arthur Atkins & Co., N. Y........ 170 173 
Lewis & Co., Hartford............ 169 172 
— Insurance 
Curtis & Ganget, N.Y 65. c cca 630 650 
Federal Union Life 
A, & J. Frank Co., Cincinnati...... 25 28 
Fidelity & Deposit 
Gurtis & Sanger, No Y. ccc ce sees 225 236 
Fidelity and Casualty 
Arthur Atkins & 2 eee 180 186 
McKinley & Co., cay ER ee eee 180 187 
Fidelity Phenix 
Arthur Atkins & Co., N. V.....+.. 116 119 
Tewis & .Co,, .Martlord.......ccceees 116 118 
Fire Association of Philadelphia 
Wheeler & Co., Phila............. 53% 54 
Fireman’s Insurance Co. 
Asthur Atkins & Co., N.Y... 210 216 
Franklin Fire 
Arthur Atkins & * ee eee re 233 238 
McKinley & Co., ih eee 232 240 
Glens Falls 
Arthur Atkins & Co., N. Y....... 48 51 
es, K.. Rice, jr., & Co., 1 oh 50 52 
Lewis & Co., Hartford )......6s0- 50 53 
Globe & Rutgers 
Arthur Atkins & Co., N. Y........ 1550 <atee 
Curtis & Sanger, N. V...........- 1575 1625 
Lewis & Co., Hartford............ 1550 een 
Great American 
Arthur Atkins & Co., N. Y........ 318 323 
Hanover Fire, stock 
Arthur Atkins & Co., N. Y.....--. 205 210 
Lewis & Co., Hartford............ 215 225 
J. K. Rice, jr., Go, Ne Me. cies. 205 210 
Harmonia Insurance ee stock) 
Arthur Atkins & Co., N. Y........ 50 52 
J. K. Rice, Jr., & Co., NN Ee aeens 50 52 
Home Insurance 
Arthur Atkins & Co., N. Y........ 414 418 
Lewis & Co., Hartford Beart ag cactels 415 420 
McKinley & Co., ML Pe cerns ae 411 416 
J. K. Rice, Jr., & . MM aitcaracs 415 420 
Homestead 
Dek. Mice, Jeu Be Col, WoW... 0:6 42 47 
Importers and Exporters 
Co re eS. a eee eee 100 104 
Arthur Atkins & Co., N. Y........ 95 aes 
— ational Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 234 3% 
Inter-Southern Life 
A, & J. Frank & Co., Cincinnati ... 2% 234 
Insurance Co. of North America 
Lewis & Co., Hartford...........- 59 60 
Wheeler & Co., PU ao aia 5 B00 wee 59 59% 
Independence Fire 
Ki. Rage, te Co. Me Wiel. cas. 20 23 
Independence Ind. Ins. Co. 
Wheeler & Co., Phila...........-- 310 325 
Kansas City Life 
Curtis & Sanger, N. Y.........+-- 975 
iietoin National Life 
y T. H. Barnes & Co., Hartford. . 90 95 
Maryland Casualty 
Curtis & Sanger, N. Y.........--- 112 115 
Lewis & Co., Hartford...........- 108 115 
Missouri State Life 
& J. Frank Co., Cincinnati...... 77 78 
National | Surety 
Curtis & Sanger, N. V.........--- 258 263 
Lewis & Co., Hartford...........- 257 262 
McKinley & Co., N. Y.........00+ 258 262 
Vational Surety Rights 
McKinley & Co., N. Y........-00% 37 38 


Curtis & Sanger, N. V........... 
Lewis & Co., Hartford........... 


New Amsterdam Cas. 


Curtis & Sanger, N. V...........- 
5 eee ee 


McKinley & Co., 
New Jersey Fire Insurance 


Arthur Atkins & Co., N. Y........ 


New York Casualty 


Arthur Atkins & Co., N. Y....... 
Lewis & Co., Hartford... ........+- 


Niagara Fire 


Lewis & Co., Hartford............ 
Arthur Atkins & > Ab A. ge ee 


North River 


Arthur Atkins & Co., N. Y....... 


Northern Ins. Co. 
Arthur Atkins & Co., N. Y. 
br National Life Ins. Oo. 
& J. Frank Co., 
Retlanes Fire 


Wheeler & Co., Phila............. 


Stuyvesant 


Arthur Atkins & Co., N. Y....... 
Lewis & Co., Hartford...........- 


Security of New Haven 


Arthur Atkins & Co., N. Y....... 
Lewis & Co., Hartford. ........... 


U. S. Fire 
Arthur Atkins & Co., N. Y 


ae : ae Hattiord: 4)... 23.00%. 


U.S. 


Gai & hie > Re eee 


U.S. Merchants and Shippers 
Arthur Atkins & Co., N. Y 
Victory Insurance Co. 


Wheeler & Co., Philadelphia....... 


Westchester Fire 


Meliniley & Co, Ni V. ....0255600 
Arthur Atkins & ‘ea, IST oot wvs:0 
& Co., . 2 ee 


J. K. Rice, Jr., 


Cincinnati..... 


37 
37 


72 
72 


40 


92 
92 


295 
295 


155 
312 
40 


191 
190 


112 
110 


190 
195 


HARTFORD STOCKS 


Aetna Casualty and Surety 


Conning & Co., Hartford.......... 
Roy T. H. Barnes & Co., Hartford.. 
Markham & Company............ 
Ae eee 


Lewis & Co., 
Aetna Insurance (Fire) 


Conning & Co., Hartford.......... 


Markham & Company 


Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartford. .........+- 
Curtis & Sanger, jG, a ee 


Aetna Live Stock 
Conning & Co., 
Markham & Company 


Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartiord . ......0.0ce 
McKinley & CME. Wotaccctonssa 


Automobile Insurance 


Conning & Co., Hartford.......... 


Markham & Company 

Roy 

Lewis & Co., Hartford 
Conn. General Life 


Conning & Co., Hartford..........- 
Markham & Company..........-- 
Lewis. & Co., Hartiord.. ......--- 
Hartford. . 


Roy T. H. Barnes & Co., 
Hartford Fire 


Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Lewis. & Co., Hartiord. ... ...60c<- 


Hartford Steam Boiler 


Conning & Co., Hartford.......... 
Markham & Company...........- 
Hartford. . 
Lewis & Co., Hartford. ........-0: 


Roy T. H. Barnes & Co., 


National Fire 


Conning & Co., Hartford.........- 
Markham & Company...........- 
Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartford...........-- 


Phoenix Insurance 


Conning & Co., Hartford.......... 


Markham & Company 


Roy T. H. Barnes & Co. Hartford. . 
i eer reer 
McKinley & Co., N. Y.......2.06% 


Lewis & Co., 


Travelers Insurance 


Conning & Co., Hartford.......... 


Markham & Cae, Hartford 


Roy T. H. Barnes & Co., Hartford. : 
Lewis & Co., Hartford............ 


Fiactieed, . 2.6 ie 


T. H. Barnes & Co,, Hartford. 


NEW ENGLAND STOCKS 


American Investment Securities Co... . 
Chas. A. Day & Co., Inc., Boston... 


Boston Casualty 


Chas. A. Day & Co., Inc., Boston. . 


Boston Insurance 


Chas. A. Day & Co., Inc., Boston. . 
Lewis & Co., Hartford...........- 


Capitol Fire Ins. Co. 
Cone. A. Day & Co., Inc., Boston. 


PRE wads dc as cdots comacnece 


Common 
Columbian National Life Ins. Co. 


Chas. A. Day & Co., Inc., Boston. . 


Conveyancers Title Ins. Co. 


Chas. A. Day & Co., Inc., Boston. . 


Mass. Bond & Ins. Co. 


Chas. A. Day & Co., Inc., Boston. . 


Mass, Title = Lo ees 
Chas. A. 
New England Fire 


Chas. A. Day & Co., Inc., Boston. . 
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Day & Co., Inc., Boston. . 


15 
605 
605 

93 
280 
215 
100 


375 


40 


38 
38 


74 


43 


96 
96 


305 
305 


163 


43 
22 


198 
205 


118 
116 


198 
200 


315 


Stren gre or 
Siro organ or 
Sr Sr Gr Gr Gr 


1225 


1230 
1230 


25 


640 
635 


New Hampshire Fire 


Chas. A. Day & Co., Inc., Boston. . 350 365 
Old Colony Insurance 
Chas. A. Day & beat Inc., Boston. . 250 


Providence Washin 
Chas, A. Day & on ae Boston. . 370 380 
Springfield Fire and Marine’ 


Chas. A. Day & Co., Inc., Boston. . 590 610 
United Life & Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 38 43 


Journal of the Institute of Actuaries 

Part I, Volume LVIII, Number 292 of the 
Journal of the Institute of Actuaries, dated 
March, 1927, has been issued. Its contents are 
summarized as follows: 

Opening address by the president, Sir Joseph 
Burn, K.B.E.; Mortality of Europeans in 
British West and British East Africa, H. E. 
Raynes, F.I.A., F.C.1.1., with Abstract of Dis- 
cussion; Newton’s Interpolation Formulas—an 
Unpublished Manuscript of Sir Isaac Newton, 
by Duncan C. Fraser, M.A., F.I.A.; Legal 
Notes, by Robert Allen Bateman, B.Sc. There 
dre also reviews of German Life Offices Tables, 
1926; Compound Interest and Annuity Tables, 
by Frederick C. Kent and Maude E. Kent; Act- 
uarial Science, by R. A. W. Davidson, B. Com. ; 
Logarithmica Britannica, by Alexander John 
Thompson; Advanced Life Insurance, by 
Charles E. Knight, Ph. D.; Sui Metodi di Cal- 
cesco Cantelli; Sulla Teoria degli Accumuli e 
Sulle Tavole di Mutualita, by Ignazio Messina; 
Reprint of Articles and Reviews in the “Jour- 
nal of the British Astronomical Association.” 
By L. J. Comrie, Ph. D., F.R.A.S: Other sub- 
jects dealt with are the Assurance Companies 
Act, 1909—Report to the Board of Trade by 
the Departmental Committee on Amendments, 
and a Memoir of Omer Lepreux. 

This number embraces 116 pages and can be 
obtained at $2.50 per copy from The Spectator 
Company, New York, sole agents in the United 
States for the publishers. 


Death of Warren T. Newcomb 

Warren T. Newcomb, assistant secretary and 
marine department manager of the Hartwig 
Moss Insurance Agency, New Orleans, was 
the victim of an automobile accident, Sunday, 
June 5, the car in which he was riding having 
turned turtle into a canal. Mr. Newcomb was 
drowned before he could be extricated. He was 
widely known in marine circles throughout the 
country. 


Rochester Agents Organize 
Gilbert T. Amsden has been elected president 
of the recently organized Underwriters Board 
of Rochester, Inc. Other officers are: Vice- 
president, Follett L. Greene; secretary-treas- 
urer, Louis Hawes. The membership of the 
organization includes about 95 per cent of the 

fire and casualty agents of Rochester. 


The Life Agents Brief 
‘T find the Life Agents Brief very complete 
and it should be a’lot of help to the field man. 
Every agent in the insurance business should 
purchase one for his use.”—B. D. Adkinson, 
superintendent, Baltimore Life Insurance Com- 


pany. 
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GUARDIAN 


OF THE PURSE 


T is well for you constantly to 
emphasize that life insurance is 
the effective agency of thrift. 

The best guardian of the purse that 
has ever been discovered is a life 
insurance policy and the increasing 
success of the life insurance busi- 
ness is a welcome testimonial to the 
fact that in our prosperity we have 
not lost our heads. When con- 
fronted with many evidences of 
extravagance and waste, it is a 
pleasure to turn to the other side 
reflected in your reports. * * * 


In earlier days, when I was con- 
stantly sought by insurance agents, 
and | may add with a success on 
their part which I have never re- 
gretted, I thought that they repre- 
sented in the highest degree the 
American talent for unrestrained 
eloquence. But as I have reflected 
upon the value of the life insurance 
enterprise, I think that they were 
generally (although unconscious of 
it) too modest in their estimates of 
its benefits—_From an address by 
the Honorable CHARLES 
EVANS HUGHES before the 
Association of Life Insurance Pres- 


idents, December 9, 1926. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


HALEY FISKE, President 


FREDERICK H. ECKER, Vice President 








THE 


ALEXANDER LIFE INSURANCE COURSE 


A Series of Five Books Covering the Fundamentals, 
Principles and Practice of 


’ THE LIFE INSURANCE BUSINESS 
By WILLIAM ALEXANDER 
One of the world’s ablest insurance writers 


What Life Insurance Is and What It 


PN eeyietn v.66 aki noe es chan ae Price, $1.50 
How to Sell Insurance.............. ‘6 $2.00 
Income Insurance for Family Protec- 

MN 85 cas oh cadre Leeae ees ‘6 $1.50 
Art of Insurance Salesmanship...... ‘6 $2.00 


One Hundred Ways of Canvassing... ‘‘ $3.50 
Complete Course, 5 Books, $10.00 





Other Books by Mr. Alexander: 


The Successful Agent (Just Published)...... Price, $2.50 
Life Insurance Simply Explained (New)..... Price, $1.00 
A few hours’ course in the elements of the business. 


Life Insurance Fables for the Man in the 
WIE ola ASu ck c.cicnais saleio tatererereile satoreinete'a Price, 50 Cents 


Insurance Fables For Life Underwriters. .....Price, $1.00 


—» 


The Nine Books Listed Above 


At their individual prices would cost $15.50 
Special Price, all 9 Books, $13.00 
THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 
































We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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Taking Care of Yourself 


By Witt1am C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


One of the most despicable characters that 
I can possibly imagine is that type of man 
who is always pitying himself. Self-pity is 
one of the worst things that I know of. And 
it becomes worse still when a man begins to 
pity himself for his own failures and short 
comings. That type of man needs a kick in- 
tead of pity. I have always appreciated sym- 
pathy and pity but I am frank to tell you that 
they have their proper places and it has cer- 
tainly been my observation that unless we back 
them up with some really good effort, we really 
are worse off than we were to begin with. In 
other words, the type of man that it takes to 
win out as a debit man is the one who knows 
how to take care of himself. The winner on 
the debit is the man who knows how to look 
out for his own interest first, his company’s 
and that of his clients. The man who under- 
stands how to battle for himself will never be 
guilty of self-pity and he will be too big a man 
to seek it from others. Instead of pity, we 
need backbone; we need will power instead 
of sympathy. The best sympathy that any 
human being can offer another is the right 
hand of helpfulness. It is not enough to say 
that we are sorry for any one. We need to 
give them a “tip” that will enable them to get 
a little firmer hold and will help them to get a 
better grasp of life. And that is the thing 
that counts. Show me how to make a better 
man, a better insurance man, and you have done 
me a favor. Offer me a little sympathy or pity 
when I am on the down grade, without telling 
me how to hold my head up and you have done 
me an injury. And that is the worst course to 
pursue. The best way to befriend any one is 
to show them how or at least to help them to 
help themselves. That is the thing that counts. 

There is a psychological effect about being 
able to help yourself that should not be over- 
looked by any debit man. And that is this: 
People will be glad to help you if they see 
that you know how to help yourself. It can be 
truthfully said that if we help ourselves, the 
world will help us. Work against our own in- 
terest and indicate by our actions and our 
countenance that we do not have much of an 
Opinion of ourselves and the world will be 
soon to notice that. It always has and does. 
Prove that you can do without folks and they 
will almost beg you to let them help you. Show 
that you can not exist and accomplish anything 
Without them and they will drop you “quick.” 
People enjoy helping a fellow or better still, I 
might say, they enjoy giving him a “lift” when 


they see he does not need it. Now that is a 
strange state of affairs to exist but it is never- 
the-less true. Every debit man should join 
as early as he can, after having taken up the 
insurance business as a debit man, that well- 
known club known as the “Help Yourself Club.” 
Get into that club just as early as you can and 
stay there. Learn to help yourself and you 
will find it much easier to serve others. No 
man can be an acceptable servant who does not 
know how to look out for himself. Emerson is 
reported to have said at one time: “A sparse 
population and want make every man his own 
valet, cook, butcher, and soldier, and the habit 
of supplying his own needs educates the body 
to wonderful performances.” Success is the re- 
sult of careful training. 

The man able to take care of himself will 
never have to worry about opportunities. The 
man who knows his greatest opportunity, him- 
self, and conquers self, will never lack for 
opportunities. An old Norse is reported to 
have said: “I believe neither in idols or demons; 
I put my sole trust in my own body and soul.” 
The ancient crest of a pick axe with the motto, 
“Either I will find a way or make one” would 
be good coat of arms for any insurance man. 
Make one if you cannot find one. But find one 
first. 

One of the most inspiring examples in all 
the history of romance and achievement so far 
as my observation gues along the subject of 
looking out for self is that of John Bunyan. 
What would the world be without that greatest 
of allegories which he produced! And just 
think; this great feat was originated from two 
books and his own experience and imagination. 
Those two books were the Bible and Fox’s book 
known as the “Book of Martyrs.” No Oxford, 
or Cambridge graduate or professor, no literary 
man of England, no great scholar with all the 
advantages of libraries and helps from liberal 
learning, with all the assistance of high culture, 
had ever accomplished so much as this poor, 
despised, unknown, ignorant tinker, in the dirty 
dungeon in which he was confined. And right 
here I should like to stress the importance of a 
litrle misfortune. I believe that Bunyan would 
have produced his immortal book had he never 
had the misfortune that was his, so far as that 
goes, and yet I am frank to state that the thing 
that makes him immortal is that even the dirty, 
filthy mess of a dungeon could not stop him. 
He had the courage that Lindbergh possessed. 
It takes men who have a goal and who are 
determined to reach it and who are willing to 
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stake all they have on its accomplishment to 
make a good debit man. If the insurance busi- 
ness fails to measure up to its standard, I be- 
lieve that would be the thing that would keep 
it from so doing. 

Bunyan was determined not to lose any time 
just because he was in prison; he was not the 
man to sit down and fold his arms and bemoan 
his lot and curse his persecutors; he would not 
wait for an opportunity to do great things but 
would use even the chances of a prisoner. He 
learned the great lesson that not only every 
debit man but every other man as well, regard- 
less of the occupation followed must learn, as 
follows: You and I are responsible not only 
for the opportunities we do have but we are 
bound to make the most of them—to also make 
the most of the knowledge we have and the 
experience we have had plus a good working 
imagination. Just as the prison was a great 
help to Bunyan, so will adversity occasionally 
be good for an insurance man. Hard luck puts 
a man upon his own resources and teaches him 
to face the battles of life as a good soldier. And 
just as he was unable to consult libraries and 
great men, so the agent will at times be thrown 
upon his own resources and figuratively speak- 
ing, it will be either “sink or swim.” It has 
been said and aptly so that “necessity is the 
mother of invention” and if for no other reason, 
it is good training for a man to have to in- 
vent methods and ways of doing things. And 
that is where character is always the brightest 
and the most precious. Place a man where he 
has to and the man of character will, while the 
man who is no good will not. And that is 
really all the difference there is between suc- 
cess and failure. Successful men meet their 
obstacles and overcome them while failures are 
overcome by them. Get that difference! A 
great painter was once asked how he taught 
his pupils to paint so well and so quickly. “Just 
like a duck teaches her young ones to swim,” 
he replied, “by shoving them in so they will 
have to.” And that is mighty good advice. 
Place a man where he just has to and he either 
will or he will not. 

Success is in the debit man and not in the 
people he sells to and calls upon or from the 
company from whom he gets his bread and but- 
ter. Greatness is in the individual and not in 
the greatness of the company he represents. A 
company will not be any greater than the men 
who represent it. Power is always in the 
man and not in the crutches upon which he 
rests. A great man, and I use that term rela- 
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The Man and the Market 


tive to debit man just as I would a great states- 
man, diplomat, preacher, king, or other man, 
because debit men can be great just as other 
folks can. But what I started to say was that 
great men make great opportunities even out of 
the commonest and meanest situations. If a 
man is not superior to his education, is not 
larger than his crutches or helps, if he is not 
greater than his means of self-improvement, 
which are but the sign boards which point the 
way to success, he will never reach greatness. 
A man must be greater than those things. Be 
greater than any single obstacle that may over- 
come you and you will eventually be so big that 
nothing will daunt you. No learning, or cul- 
ture, alone, not helps and opportunities, but per- 
sonal power is the thing that counts. 

Here is a lesson that should be learned—and 
the quicker it is learned, the quicker will debit 
men be able to take care of themselves. Other 
people may give you a job, money and in- 
fluence, and this frequently happens. You 
can buy a partnership in a business or have 
it given to you and this is sometimes done. All, 
of these things can be done for you but these 
of themselves will not make you a successful 
man. It is impossible to rule out that “per- 
sonal” contact that is so essential to success. 
Whatever you may eventually accomplish, that 
is permanent and lasting, must be over and 
above what the other fellow does for you. He 
can start you but it is impossible for him to 
continue you on the road that means success. 
If you depend upon the other fellow too much 
you will soon reach the point where you will not 
know the meaning of self-reliance. The man 
who works by proxy is likely to find himself in 
the same position that Miles Standish was when 
he sent his friend John Alden to propose to 
Priscilla for him. Everybody knows that John, 
not Miles, is the one who married the Puritan 
maiden, and the debit man who depends upon 
some one else to do his working and solving 
of problems is taking too big chances, for the 
other fellow, in all probability, will be the one 
who wins out. Do it yourself. 

This thing we call “luck” is just waiting for 
something to turn up, but “labor” with a keen 
eye gets busy and turns something up. Luck 
lies in the bed and hopes that the postman will 
bring him a rich legacy from some deceased 
relative, but our friend, labor, gets up at six 
o’clock and, with busy pen or ringing hammer, 
lays a foundation for a competence. Luck 
whines and labor whistles. Luck depends upon 
charms and labor depends upon character. 
Luck slips down to indigence while labor, led 
by an almost irresistible force, works its way up 
to independence. Luck depends upon others and 
labor strengthens you until you are able to take 
care of yourself. Luck is an undesirable citi- 
zen, while labor is recognized as a leader in all 
the governments of the civilized world. The 
man who works and adds to what he has is re- 
garded as a good citizen the world over. 

Among other things, what I mean by a debit 
man being able to take care of himself is this: 
The man who runs continually to some one 
else for advice is nothing but a weakling. He 
is a moral weakling and an intellectual dwarf. 
Such a man has no self within him and that 


The Maine Life Underwriters Association 
held one of the most successful and largely at- 
tended sales congresses in the history of the 
organization at Portland, last week. At the 
meeting one night, Winslow Russell, vice-presi- 
dent of the Phoenix Mutual Life Insurance 
Company of Hartford, was the speaker; his 
subject, “The Man and the Market,” threw in- 
teresting light on the average American and 
what he does with his money. 

“Industrialists of other lands often think of 
the American worker as a colossal spendthrift,” 
declared Mr. Russell, “because he works short 
hours for big pay and enjoys most of the luxu- 
rious conveniences as soon as science invents 
them. He is sometimes damned as a product 
of the ‘Machine Age’ and frequently gets sym- 
pathy as a victim of the instalment buying 
habit; nevertheless, there still remains his 
astounding power to produce far more than 
his meeds require, a phenomenon never 
paralleled in world economics. 

“Let the green-eyed critics have a look at 
the 15,161,799 savings bank books in this coun- 
try. That is a savings account for every eighth 
man, woman and child. The 1524 savings banks 
are carrying a tidy nest egg of more than nine 








fellow is to be pitied by others, who does not 
have some self reserve to fall back upon. To 
succeed as a debit man, you must believe in the 
self that is within, and must not go as a sup- 
pliant to others and, in that way, go from 
one to another and ask them to lend you their 
selves. It is not always the hare that wins the 
race, not at all, but here is what is takes to 
win, get these facts, debit men: Patient in- 
dustry, plodding diligence, resolute work, un- 
changing purpose—these are the qualities that 
have distinguished every great man. These are 
the outstanding characteristics of Longfellow, 
Poe, Emerson, Lloyd George, Wilson, Washing- 
ton, Lincoln, “Teddy” Roosevelt, Bryan, and in 
fact every great outstanding man since the dawn 
of history. 

A man who has learned how to take care of 
himself is a good man but is not a genius just 
for that reason. No man is to be termed a 
genius merely because he has good brains and 
uses them. We are in the habit of calling 
nearly every one who makes a success of any- 
thing a genius. And that reminds me of the 
fact that the word “genius” is a much misun- 
derstood word. Sir Joshua Reynolds defined it 
as “nothing more than the operation of a strong 
mind accidentally determined as to object.” 
Sir Joshua further stated: ‘Nothing is denied 
to well directed labor ; nothing is obtained with- 
out it.” Self-care, which is quite different from 
selfishness, can be acquired by toil. Here is the 
thought: If you want knowledge, you must 
toil for it. If it is food, you must toil for it, 
and if pleasure you must also toil for it. Toil 
is the law. Pleasure comes through toil and 
not by self-indulgence and indolence. When 
a fellow gets to love work, his life will be a 
happy one. Take care of yourself because the 
other fellow will not. 
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and a half billion dollars on deposit,” Mr. Rus- 
sell asserted. 

“This prosperous party, the average Ameri- 
can, has so taken to heart the ‘Own Your Own 
Home’ advice that, according to Government 
figures, out of one hundred average families, 
twenty-eight now own their homes, eighteen 
more are in the process of buying, and only 
fifty-four live in rented houses. 

“This same average American owns far more 
motor cars than all the rest of the world com- 
bined and he has helped to build a vast fund 
of more than seventy billion dollars of insur- 
ance in force. 

“These are impressive totals,” the insurance 
authority continued, “but there is still plenty 
of evidence at hand to show that the average 
American has not yet mastered the principles 
of thrift and saving, despite all his progress. 
He can save for specific immediate purposes, it 
is true, but he has not yet learned to accumu- 
late a permanent fund that will outlast his 
productive years, let alone outlive him.” 

Government figures were cited to show that 
the average estate passed on by a decedent was 
not worth the trouble and expense of probat- 
ing; by far th: largest number failed to ex- 
ceed $500 in value. The Phoenix Mutual exec- 
utive further pointed out that the life insurance 
companies of the country paid almost a million 
dollars a day in lump sum payments to bene- 
ficiaries, most of whom were untrained in the 
safe handling of money. 

Only about 10 per cent of all claims paid by 
insurance companies last year was conserved 
through contract settlement trusts between the 
insured and his life insurance companies. It is 
quite likely that a considerable part of the re- 
maining three hundred million dollars paid in 
lump sums has already been wasted or misin- 
vested. 

“One of the most hopeful signs for the aver- 
age family’s prosperity is the interest shown in 
the last couple of years by banks and trust com- 
panies in the so-called ‘life insurance trust,” 
Mr. Russell declared. “This new form of trust 
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We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 
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mables the average business man to provide 
for his estate the identical talent for skilful 
management that the very rich have for years 
been enjoying. It sets up a barrier against 
the worries and possible losses due to inexperi- 
ence and the harassments of friends, well-mean- 
ing and otherwise, who always seem ready to 
advise a widow with money. 

“Quite possibly, too, the very act of setting 
up such a trust will open the eyes of many a 
man to the inadequacy of the provision that has 
been made for his family’s future. America 
to-day is rich in insurance funds but it is still 
a fact that about $600 represents the amount 
of life insurance for each person of our 120,- 
000,000, while the fire insurance on our goods 
and chattels represents about $1000 for each in- 
habitant. These are figures to think about, 
facts to consider. It cannot be true that a fire 
which destroys the home is more costly to the 
family than the catastrophe which removes the 
breadwinner. And every man knows that it is 
impossible for a family to exist on the income 
from such pitiful sums of insurance. When the 
principal is lived up, as it quickly will be— 
what then?” 


WESTERN AND SOUTHERN NEWS 
Move of Public Savings Business Accom- 
plished Without a Hitch 


The stupendous task of transferring the busi- 
ness of the Public Savings Life Insurance Com- 
pany from Indianapolis to the Western and 
Southern Life Insurance Company in Cincin- 
nati has now been accomplished. Much of the 
credit for the success of this undertaking is due 
to Albert Wachtel, efficiency expert and man- 
ager of the purchasing department of the West- 
ern and Southern Life. 

He personally supervised all the details of 
shipping the vast home office records of the 
former Public Savings Insurance Company at 
Indianapolis to the home office of the Western 
and Southern Life Insurance Company in Cin- 
cinnati since the Western and Southern took 
over the $136,000,000 business of the Public 
Savings on April 18. Every clerk, every desk, 
every card or filing cabinet was carefully in- 
dexed and location alloted in the respective 
Western and Southern home office departments ; 
therefore, upon arrival at Cincinnati no time 
was lost or anything misfiled or misdirected. 
The new equipment began to function instantly 
and without a hitch. 

Mr. Wachtel takes a great deal ef pride in 
Maintaining his supply department on a most 
scientific basis and the system he has in vogue 
in the Western and Southern home office is 
worth emulating by all supply managers who 
have a desire for modern business methods 
and progressiveness of the highest sort. 

Mr. Wachtel is an architect by profession, a 
member of various clubs and a leader in the 
civic affairs of Cincinanti, his home city. 

More than thirty former home office em- 
ployees of the Public Savings Life Insurance 
Company, of Indianapolis, have been trans- 
ferred to the home office of the Western and 
Southern, of Cincinnati, which purchased the 
former company last month. 

The Western and Southern Boosters, under 
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Blairville, Penna., Office Expanded 





NUMBER OF PROMOTIONS 
ANNOUNCED 





F. W. Buck, of Detroit, Among Leaders of 
Company in Industrial and Ordinary 
Expansion of the business of the Prudential 

Insurance Company of America in the Blairs- 

ville, Penna., office of the Johnstown district 

has brought about the creation of a new assist- 
ancy to be located at Indiana, Penna. Martin 

J. Regan, assistant superintendent at the former 

office, has been transferred to Indiana, and 

Walter J. Miller has been promoted from an 

agency to succeed Assistant Superintendent 

Regan. 

Forrest D. Nail, agent at Butler, Penna., has 
been appointed to succeed his former assistant 
superintendent, William J. Rogers, now super- 
intended at Pittsburgh Number 2. Assistant 
Superintendent Nail has served in Butler dur- 
ing his entire period with the company. 

The Titusville assistancy, Oil City district, 
recently received credit for two wholesale cases 
in one week. Two agents collaborated in writ- 
ing one contract, Edward L. Beanchat and 
Lawrence M. Harrington, while the other was 
secured by Lowry W. Doyen. The Titusville 
office in the past has always done its share in 
the contribution of wholesale applications, 
though it covers only a limited territory. 

Agent F. W. Buck, of the Detroit Number 
1 district, led the agency force of Division R 
in industrial net increase, including the week 
of May 16, and in ordinary net issue business, 
including the week of May 9, for the current 
year. For the dates mentioned he ranked Num- 
ber 27 in industrial and Number 15 in the ordi- 
nary branch among the company’s topnotchers. 
In addition to his success in the production end 
of the business, Agent Buck has found time to 
give the subject of debit condition careful con- 
sideration. 

Agents J. C. Daerr, of Gary, Ind., and J. O. 





the leadership of Superintendent J. J. O’Leary, 
of Chicago-West, beat the pick of Hammond, 
Ind., in a contest. Here are the players on 
O’Leary’s winning side: Walsh, Dewsberry, 
W. Shanahan, Whalen, S. Shanahan, A. Sulli- 
van, Welch, Muelradin, Murphy and W. Sulli- 
van. 

On “Ad-Nite” at the Cincinanti Chamber of 
Commerce, thirty-five nationally known firms 
had advertising exhibits on view. The first 
prize was awarded to the exhibit of the West- 
ern and Southern Life Insurance Company. 

The leading district in low arrears for the 
year to date is Chicago-Irving Park under 
Superintendent Wm. Peglow; the leading as- 
sistant superintendent is J. Koniak, Detroit 
North, and the leading agent is J. Adams, De- 
troit North. 

Superintendent J. Dodds, Butler, has the 
leading district in joint results for the year to 
date; P. Rose, Detroit South, is the leading 
assistant superintendent, and Frank Laraia, 
Chicago-Oak Park, is the leading agent. 
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Shaw, of Pontiac, Mich., have been selected for 
the position of assistant superintendent to fill 
vacancies in their respective districts. The 
experience gained by these representatives dur- 
ing their agency careers will no doubt stand 
them in good stead in building up successful 
organizations. 

Agent Fred Goodman, of the Escanaba, 
Mich., district, has been promoted to the posi- 
tion of assistant superintendent at Menominee, 
Mich., a detached office of Escanaba. He as- 
sumed his new duties on June 6. 

Agent Albert G. Archer, of the Waterloo, 
Ia., district, has been promoted to an assist- 
ancy position in the same district, effective 
June 6. 

Assistant Superintendent Joseph Taverine, of 
Iron Mountain, Mich.; Agent Oliver O. Pritch- 
ard, of Lake City, Minn., and Agent Ralph J. 
Wilson, of Mason City, Ia., were recently ad- 
mitted to membership in Class “A” of the Pru- 
dential Old Guard. 

Agent Arthur O. Berndt, of Milwaukee 
Number 2 district, is now a member of Class 
“B” of the Prudential Old Guard. 

Agent Arthur F. Menzel, of Milwaukee 
Number 5, has advanced to Class “E” member- 
ship in the Prudential Old Guard. 

William P. Reilly, special assistant superin- 
tendent of the Wilkes-Barre, Penna., Number 
1 district, recently completed thirty years of 
service with the company, and, in recognition 
thereof, has received the gold locket and cer- 
tificate of Class “F” of the Prudential Old 
Guard. 

Agents Nathan Kornfeld, of Glen Falls, N. 
Y., and John R. Olson, of Burlington, Vt., are 
now wearing the $50,000 merit button. 

On June 28, George C. Angerman, superin- 
tendent of the Chicago Number 1 district, will 
be admitted to Class “E” of the Prudential Old 
Guard and presented with the gold locket 
emblematic thereof, in view of the completion 
of twenty-five years of continuous service. 
Superintendent Angerman entered the ranks of 
the company as an agent in the Columbus, Ind., 
district, June 2, 1902. His rank of superin- 
tendent dates from October 18, 1909, when he 
took charge of the Chicago Number 9 district. 
His present assignment dates from May 3, 1926. 

During the week of May 16, Assistant 
Superintendent C. Hunn, of the Philadelphia 
Number 1 district, completed thirty years of 
continuous service. 

Agent W. C. Lovell, of Philadelphia Num- 
ber 7, during the same week completed twenty- 
five years of continuous service. 

Charles E. Glover, assistant superintendent of 
the Syracuse Number 1 district, has been ap- 
pointed an inspector, covering the territory of 
Division “H.” 

W. H. Joyce, superintendent of Buffalo Num- 
ber 1, is the leading superintendent of Division 
“H” in ordinary net increase proportionate to 
the accumulated district staff. Superintendent 
D. W. Merselis, of Utica Number 1, follows 
closely with a good record. 

F. E. Chapman, agent, of Niagara Falls, 
has a record this year in industrial net in- 
crease which gives him first place among the 
District Industrial Leaders. 





Agent F. J. Roemer, of Utica Number 1, 
has been advanced in the ranks of the Pruden- 
tial Old Guard and is now a member in Class 
“G.” Agent F. H. Newman, of Buffalo Num- 
ber 3, has been advanced to Class “C,” while 
Assistant J. M. Ciesla, of Buffalo Number 5, 
has been admitted to membership in Class “A.” 

Agent F. W. Parsons, of the Olean district, 
is to be congratulated upon his recent promo- 
tion to assistant superintendent at Salamanca, 
N. Y., detached office of the Olean district. 


The Reconstruction of the German Insur- 
ance Business 


(Concluded from page 21) 


theirs from about 3 million to upward of 76 
million marks. 

Many different things can be clearly seen 
from these few figures, for instance the fact, 
which will not come as a surprise, that the 
German insurance business has not yet suc- 
ceeded in regaining its former position in the 
world market, although to all appearances it is 
in a fair way of doing so. That can be seen 
from the figures relating to reinsurance which 
in pre-war times derived a great income from 
abroad since at that time it held what practi- 
cally amounted to a monopoly on the insurance 
markets throughout the world. The material 
falling off in the figures concerning transport in- 
surance indicates that the German exports in 
1925 cannot yet compare with those in 1913. 
Especially in marine insurance, however, the 
excessive premium reductions due to an over- 
whelming competition should be taken into ac- 
count. In fire insurance too they probably have 
. their effect. 

That life insurance in 1913 showed by far 
the highest premium income among all the in- 
surance branches, beating even reinsurance by 
180 million marks in round figures and collect- 
ing 214 times the premium income of the fire 
insurance companies, and that on the other 
hand, in 1925, while still at the head of all the 
branches doing direct business, its premium re- 
ceipts were not much higher than those of the 
fire insurance business, are facts which do not 
by any means justify the conclusion that this 
branch of insurance, which after all is eco- 
nomically and socially the most important of all, 
has been less successful in its work than might 
be reasonably expected. For, as briefly alluded 
to before, it should not be lost sight of that 
while all the other branches, as a rule, had to 
deal with one year or at least short-term con- 
tracts, the life insurance companies had been 
carrying millions of contracts on which pre- 
miums had been paid and premium reserves ac- 
cumulated for scores of years, and that these, 
like savings bank deposits, had properly and 
even necessarily been looked upon by the in- 
sured as available assets, but were subsequently 
destroyed by the money inflation and then re- 
stored merely to the extent of a few per cent 
of their original value by the revalorization 
law. Most of those carrying life insurance 
have, therefore, been hit by the inflation far 
more severely than the insured in all the other 
branches, and it would be no wonder at all if 
wide strata of the population had shown a 
marked disinclination to entrust their savings 
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to life insurance and wait for the payment of 


the claims at death or survival to a very old age. 

But now statistics calculating the net increase 
of life insurance for the different years show 
that in 1913 it amounted to less than 700 million 
marks of insurance, whereas the year 1925 
brought a net increase of life insurance amount- 
ing to more than 2,250 million marks, or more 
than three times the amount of 1913. In 1913 
the aggregate amount of insurances payable in 
one sum was a little over 14 thousand million 
marks; by the end of 1925 it had once more 
grown up to 5,300 million marks or one-third of 
the pre-war amount, and by 1927 it may be rea- 
sonably expected to equal at least half the 
amount of 1913. That is a fairly amazing suc- 
cess—in fact, a greater one than anybody could 
have hoped for. It bears evidence both to the 
pressing need that exists for life insurance and 
to the great confidence people continue to place 
in it, and especially that they do not at all 
blame it for the loss of the insurance reserves, 
but fully realize that, with a currency depre- 
ciated to one million millionth part of its orig- 
inal value, even a life insurance policy is bound 
to become entirely worthless as a result of 
“force majeure.” 





A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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Undoubtedly the formation of large combina- 
tions (“Konzerne”), which is another character- 
istic feature of latter day development in Ger- 
man private insurance operation, has greatly 
promoted and advanced reconstruction, not only 
of life insurance, since these combinations 
usually take up all or at least most of the dif- 
ferent insurance branches. It is quite significant 
that in 1925 the eight largest “concerns” of 
this kind were able, between them, to get con- 
trol over more than one-half the total amount 
of German life insurance business, and condi- 
tions in the other branches are probably similar. 

On the other hand, however, it would not do 
to overlook certain tendencies which may, un- 
der certain circumstances, at least endanger the | 
progress of reconstruction. Such are the de- 
partures from general insurance or from in- | 
surance as such, first, by what is termed selfs © 
insurance which in many cases can only be re- 
garded as a rather questionable substitute for 
insurance; furthermore by a tendency appear- | 
ing in a number of professions toward the or- 
ganization of their own separate societies for 
the purpose of insurance, and finally by an un- 
limited extension of compulsory social insur- 
ance to cover those classes of people that have © 
heretofore been proud to be counted among the 
liberal professions. These developments will be 
watched with interest. 
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